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left, to the con- 
ing 624 units a 






SAYS Segre Leeenner 3 
: e are ma 
* and expect to produce 13,500 
is month, which will be an all-time 
wember high for Studebaker.”’ 


EORGE KELLER is raising 
I bushy white whiskers, the kind, 

know, that hangs like a lam- 
equin from one’s face and make 
kties unnecessary. Already he 
d the ruddy cheeks and other 
miliar specifications of St. Nich- 
s. He is getting set for Christ- 
s eve, when he becomes Santa 
aus for the corporation and stuffs 
to the stockings that will be 
ng by the chimney with care 
the new Keller mansion in South 
nd certain production and sales 
ords that this year has made 
ssible through the induction of 
¢ Champion into the family. One 
vcking will be for Paul Hoffman 
d the other for Harold Vance. 

* Eo * 

TELEVISION had enabled me 
peek into the Christmas pack- 
es that the vice-president has be- 
boned for the high command. 
his long-distance preview, there- 
re, makes me feel that the report 
the man in charge of Stude- 
ker sales will not only well sat- 

his fellow executives in the 
rporation, but will spread Christ- 

cheer to the thousands of 
debaker dealers from coast to 





y 


* * * 


FIRST OF ALL, Studebaker’s 

sales for the first 11 months 
the year are 99,674 cars and 
cks. More than double last year. 


ds 


m Total retail deliveries for the 
st 11 months are 82,062, accord- 
tY ke to Keller’s little black book. 


hich is more than double the 40,- 
8 units delivered to consumers in 
le corresponding period of 1938. 
During November, the best month 
tudebaker has had in many years, 
total of 10,249 passenger cars 
ere delivered at retail, high 
(Continued on Page 15, Col. 1) 
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Probe Findings Back NLRB Critics 


Martin to Testify 
Next Week; Bias 
OfMembersShown 


Leiserson Testimony Is 
Considered the Most 
Damaging to Date 


By William Ullman 


Washington Correspondent 


WASHINGTON. — With 
plenty of outside assistance, 
the special committee of the 
House headed by Represen- 
tative Smith, of Virginia, last 
week began its dissection of the 
National Labor Relations Board. 
Although the hearings have just 
begun, enough already has come to 
light to bear out the contentions 
of NLRB critics that drastic re- 
visions of its policies and practices 
are in order. 

The automotive angle was due 
for an early share of the spotlight 
in the scheduled appearance of 
Homer Martin, who is the leader 
of the American Federation of La- 
bor faction of the United Automo- 
bile Workers. Committee officials 
were not certain as this was writ- 
ten precisely when Martin would 
be given the stand, but it probably 
will be next week unless quick dis- 
posal of a large number of mine 
worker witnesses made an earlier 
appearance possible. 

Most important testimony thus 
far came from Dr. William M. 
Leiserson, board member, who re- 
vealed plainly he has been dis- 
satisfied with many of the opera- 
tions of the NLRB. Dr. Leiserson, 
while emphasizing his own strong 
belief in the necessity for the Wag- 
ner act, believes that the board 
should not use its powers to 
blanket an established craft union 
into a larger bargaining unit. The 
other two members of the board 

(Continued on Page 10, Col. 2) 


Ohio Dealers 
Protest Direct 


Sales by Factory 


COLUMBUS, O.—Vigorous com- 
plaint from the automobile dealers 
of Ohio, which took the form of a 
resolution adopted at the annual 
convention of the Ohio Automotive 
Assn. held in this city last week 
has just been sent to all automo- 
bile manufacturers, from the head- 
quarters of the association. 

It is in the nature of a protest 
against the practice of automobile 
manufacturers bidding direct on 
any business in the state of Ohio 
or any of its subdivisions. 

Miss Verna P. Connor, general 
managers of the association, in dis- 
cussing the situation, alleged that 
despite the insistent demand of car 
manufacturers made upon their 
dealer representatives in Ohio for 
increased volume in business, they 
have been underbidding their deal- 
ers whenever the state or any of its 
subdivisions ask for bids on trucks 
or passenger cars. She said that it 
was hoped that the protest sent to 
the manufacturers would produce 





! some beneficial results. 














NOT TO BE OUTDONE by the merriment merchants who kept the throngs 
of guests in happy mood at Chicago’s Auto-Lite Parade of Stars “Night Club” 
Party in connection with the ASI show in Chicago last week, the trio pictured 
above is giving a private rendition of the “Song of the Auto-Lite Spark Plug 
Data Book.” In the center is Joanna de Tuscan, world’s champion fencer, who 
gave an exhibition of her graceful art earlier in the evening. At the left is 
Frank Nealon, manager of the spark plug division of Auto-Lite. Bela de Tuscan, 


famous fencing master, is at the right. 





FTC Forbids Advertising 


Of 6% Plan’ 


WASHINGTON. — The Federal 
Trade Commission has issued or- 
ders against the General Motors 
Corp. and its subsidiaries, includ- 
ing the General Motors Acceptance 
Corp., and against the Ford Motor 
Co., to cease and desist from the 
use of the words “six percent” or 
the symbol “6%” in connection 
with the instalment payment plan 
of buying cars. 

The orders of the commission are 


Chrysler Offers 
Fluid Drive on 


All 8 Cyl. Models 


DETROIT. — Chrysler’s fluid 
drive is now available on all of 
the company’s eight - cylinder 
models, according to an announce- 
ment by Charles L. Jacobson, vice- 
president and general sales man- 
ager of the Chrysler Sales division, 
Chrysler Corp. On the Traveler, 
New Yorker and Saratoga lines, it 
is listed as extra equipment at a 
cost of only $38. On the Crown Im- 
perial, it continues as standard 
equipment. 








The Top Ten 
PASSENGER CARS 

First Ten in Registrations as 
Reported in AN Today: 
1939 1938 
Pos. Make Pos. 
1—488,584 Chevrolet 373,030— 1 
2—401,981 Ford 304,040— 2 
3—323,241 Plymouth 226,175— 3 


4—172,895 Buick 132,510— 4 
5—164,147 Dodge 79,133— 5 
6—127,436 Pontiac 74,942— 6 
8— 69,521 Stude. 33,127— 9 
9— 58,601 Chrysler 36,180— 8 
10— 53,242 Mercury 473—. . 


Total All Makes 
2,229,316 1,507,483 
For complete standings of all 
makes, see Page 13 this issue. 


esses 


By Car Makers 


identical in requiring that each 
immediately cease and desist from: 

(1) Using the words “six per- 
cent” or the figure and symbol 
“6%”, or any other words, figures 
or symbols indicating percentage, 
in connection with the cost of, or 
the additional charge for, the use 
of a deferred payment plan for 
purchasing motor vehicles, when 
the amount of such cost or charge 
collected from, or to be paid by, 
the purchaser of a motor vehicle 
under such plan is in excess of 
simple interest at the rate of 6 
percent per annum, or at the rate 
indicated by such words, figures or 
symbols, calculated on the basis of 
the unpaid balance due as dimin- 
ished after crediting instalments 
paid; 

(2) Acting concertedly or in co- 
operation with any company, firm 
or individual, or with any of its 
agents or dealers, in a way calcu- 
lated to further the sale of motor 
vehicles through the use of meth- 
ods referred to in paragraph one 
of this order. 

The commission, in announcing 
issuance of these orders, traced the 
development of the “six percent 
plan” from its inception in the fall 
of 1935 by General Motors and the 
subsequent use of similar plans by 
competitor manufacturers. 





$4.00 Per Year, 10c Per Copy 








Plan Approved 
During Show Will 
Revamp 3 Assn’s 


Show Proves Biggest in 
History with Over 2,000 
Delegates Present 


By Mel Adams 
Staff Correspondent 


CHICAGO.—A radically dif- 
ferent setup among automo- 
tive jobbers and manufac- 
turers to bring about better 


co-ordination and the elim- 
ination of overlapping functions 
was approved just before and dur- 
ing the Automotive Service Indus- 
tries Show which wound up a rec- 
ord-breaking six-day run Saturday 
in point of attendance and sales at 
Navy Pier. 

The plan calls for reorganization 
under new names of the Motor and 
Equipment Manufacturers Assn., 
the National Standard Parts Assn. 
and the Motor and Equipment 
Wholesalers Assn. 

For purposes of giving directors 
something to work on and perfect 
shortly after the first of the year, 
a tentative draft in chart form was 
approved by the memberships. 

A copy of the chart reveals that 
one association will include auto- 
motive service manufacturers, an- 
other will embrace automotive serv- 
ice wholesalers and a third the 
president and board of governors 
of these associations who will con- 
stitute the automotive service in- 
dustries board. 

The sphere of manufacturer as- 
sociation activities will be member- 
ship, finance, standardization and 
export. The wholesalers will spe- 
cialize in membership, merchan- 

(Continued on Page 2, Col. 1) 


NADA Announces 
Preliminary Plan 


For Jan. Meeting 


DETROIT.—Adopting as a theme 
“The Future of Automobile Retail- 
ing,” the NADA convention com- 
mittee has completed a tentative 
program for the annual meeting 
which will be held in Washington, 
Jan. 22-25, 1940. 

The program of the convention 
will center around the subject of 
legislation with the view of fram- 
ing the type of bill to be intro- 
duced in the next session of con- 
gress for correcting unfair prac- 
tices in the automobile industry, in 
accordance with the recommenda- 

(Continued on Page 8, Col. 1) 


Chevrolet First 10-Day Dec. 
Sales Top Nov. Last 10-Days 


DETROIT.—Retail sales of new 
cars and trucks by Chevrolet deal- 
ers, during the first 10 days of De- 
cember, smashed all records for 
that period in the history of the 
company, with a single exception— 
1936—W. E. Holler, general sales 
manager, announces. They totaled 
30,412 units, a gain of 6,812 units 
or 28.9 percent over the same pe- 
riod a year ago. 


Sales during this period were 


greater than in any 10-day period 
in November, and greater than any 
10-day period in December last 
year. The first 10 days’ sales for 
December this year exceeded not 
only the first 10 days of December 
last year, but the second 10-day 
period, by 9,921 or 48.4 percent, and 
the third 10-day period of Decem- 
ber last year by 7,335 or 31.8 per- 
cent. 

Used car sales also continued at 

(Continued on Page 10, Col. 2) 





ASI Sponsoring G 


Reorganization of 3 Assn’s 


Wins Approval at Chicago 


(Continued from Page 1) 


dise exchange, finance and sales 
promotion. The board of the third 
association will have a much wider 
scope of operation, since its func- 
tions will include shows, legislation, 
catalogs, merchandising research 
and international trade. 

Much else of importance hap- 
pened at the MEWA, NSPA and 
MEMA conventions, but for the 
moment let’s go on with the show 
itself. 

The ASI exposition drew a 25 
percent gain in attendance over 
last year, stated A. B. Coffman, 
manager, who estimated the crowds 
at 25,000. Nearly 9,000 visited the 





V. C. Anderson 


show on the final day, when the 
doors were thrown open to auto- 
mobile dealers, service station and 
garage men and others. Another 
big turnout attended on Thursday, 
when jobbers were admitted re- 
gardless of whether they were 
members of associations. 

Approximately 1,500 wholesale 
establishments were represented, 
with an average of eight men each. 
The rest of the attendance was 
made up of factory officials and 
salesmen. 

Throughout the building the sales 
outlook was viewed with optimism 
among exhibitors and jobbers. 
Furthermore, the exhibits were 
crowded by wholesalers who were 
confident that 1940 will be a good 
business year and likewise anxious 
to replenish inventories with the 
new offerings for the coming sell- 
ing year. 

As for the displays, each exhib- 
itor tried to outdo others in mer- 
chandising its product most effec- 
tively. A good deal of attention was 
given to lighting effects and stress 
was laid upon presenting every 
manner of accessory, parts, equip- 
ment and tool in animated fashion. 
Demonstrations of items features 
the show throughout. 

While no estimate on volume of 
business transacted was available, 
exhibitors for the most part agreed 
that sales ran ahead of last year’s 
total. They attributed the record 
to general business conditions, plus 
the advancements made in their 
products and the new items just 
placed on the market. 

Noteworthy among the trends, as 
exemplified by the exhibits, is a 
keener appreciation of manufac- 
turers that in this high-tension, 
fast-moving age, the saving of time 
in repairs is paramount. As a con- 
sequence, the need is for quicker 
service so that the car owner can 
be on his way with a minimum of 
delay. Shops utilizing the newest 
methods, declared those in the 
know, will benefit, while the more 
backward repair places will suffer 
or fall by the wayside. It’s a case 
of being progressive in order to 
meet competition. 

Favored among those in attend- 


F. G. Stewart 


Chevrolet Used Car Sales 
Set New November Record 


DETROIT.—More used cars 
were sold at retail by Chevrolet 
dealers throughout the country 
during the past month than in any 
previous November in the history 
of the company, according to 
William E. Holler, general sales 
manager, who announced No- 
vember sales here last week. 

A total of 118,252 used cars were 
retailed during the month, a gain 
of 18.2 percent over November, 
1938, when 100,076 units were sold. 

In the final 10 days of the month, 


ance, and quite naturally so, were 
the jobbers who came in from 
coast to coast. Presidents and other 
higher-ups from all factories were 
on hand to greet them and cater 
to their requirements. Nor was the 
procedure confined to Navy Pier 
and the exhibits during the day- 
time hours. Nearly every exhibitor 
of prominence maintained hotel 
headquarters with displays of prod- 
ucts. The suites were open each 
evening to visitors. 


Then, too, there were entertain- 
ment and other provisions for the 
customers to relax after their visits 
to the show. 


Considerable discussion is due 
over the dates and place of the 
next ASI show, both of which will 
be determined later. The Motor and 
Equipment Wholesalers Assn. at its 
convention passed a resolution to 
reopen the subject by decreeing a 
mail poll of members. Sentiment in 
favor of January dates has been 
expressed, that period being pre- 
ferred by some because it comes 
after the busy year-end inventory 
time. 

As was the case with the show, 
attendance at the MEWA, NSPA 
and MEMA conventions reached a 
new high. The first two conven- 
tions were held in advance of the 
show, and the third during show 
week, with the annual banquet as 
the principal event. 

Showmanship highlighted the ses- 
sions of the National Standard 
Parts Assn., which adopted as its 
keynote the slogan that “Better 
Selling Brings Better Business.” 
The organization called upon stage 
effects, and the programs were pre- 
sented like acts in a play. 

Winding up the convention, the 
NSPA directors elected V. C. And- 
erson of Motor & Axle Parts Serv- 
ice, Inc., a Chicago jobber, as pres- 
ident; B. Patterson of Thompson 
Products, Inc., a Cleveland manu- 
facturer, as senior vice-president, 
and R. L. Terry of United Whole- 
salers, a Sioux City, Ia., jobber, as 
junior vice-president. Terry was 
also chosen as chairman of the 
wholesalers’ board of governors. A. 
G. Drefs of McQuay-Norris Mfg. 
Co., St. Louis, Mo., was voted in as 
chairman of the manufacturers’ 
board of governors. 

The Motor and Equipment 
Wholesalers Assn. at its final con- 
vention session elected the follow- 
ing slate of officers for the com- 
ing year: 

Frank G. Stewart, Standard Auto- 
motive Supply Co., Washington, D. 
C., president; Henry J. Dinkmeyer, 
Chicago Auto Parts, Inc., Chicago, 
vice-president; Tom C. Tonkins, 
Casper Supply Co., Casper, Wyo., 
secretary, and Harry D. Howard, 
Williams Hardware Co., Minneap- 
olis, Minn., treasurer. 

The “Progress Junction” store 
setup introduced by MEWA at its 
convention proved a popular and 
novel feature with the delegates, 
as did the manner of presenting 
the program talks. 

The Motor and Equipment Man- 
ufacturers Assn. held a number of 
group and directors’ meetings to 
supplement its main event, the an- 
nual banquet, on Tuesday night 
and the Overseas Automotive Club 
dinner on Wednesday evening. 


used car sales totaled 43,935. This 
represents an increase of 23.6 per- 
cent over the final 10-day period 
of November 1938, when 35,562 used 
cars were retailed by Chevrolet 
dealers. The final 10-day period 
this year also showed a gain over 
the preceding period, with sales up 
13.1 percent. This gain over the 
immediately preceding period has 
been characteristic of Chevrolet’s 
sales graph throughout most of 
1939. 
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roups to Coordinate Future Effor 






5 a hy in on father’s advice 
8 


tive vice-president of Auto-Lite, an 


Diamond- 





THE COUNTRY’S press was ably represented at the Auto-Lite Night Club | time since 1929. 
Party in connection with the ASI show in Chicago last week. The 
at the right is Harry Guest of the Cleveland office of the Curtis Publishing Co. 
At the left is L. Murphy, assistant sales manager of the Auto-Lite’s spark plug | build our dealer representation 


division. 


Auto Lite «Night Club’ Stunt 
Wows the ASI Show Visitors 


CHICAGO.—Though business is, 
naturally, the chief pursuit of most 
of the thousands who visited Chi- 
cago last week in connection with 
the Automotive Service Industries’ 
show and convention, those who 
had been favored with invitations 


Reo Resumption 
Forecast as Court 


OK?’s Finance Plan 


DETROIT. — Production of Reo 
trucks will start in the near future, 
it was predicted last week after 
approval by Federal Judge Arthur 
F. Lederle of a reorganization plan 
for the Reo Motor Car Co. 


Approval of the plan, which has 
been subject to litigation since 
December 1938, makes possible a 
six-year-loan of $2,000,000 from the 
Reconstruction Finance Corp., by 
which immediate production is to 
be financed. 


Theodore I Fry, trustee of the 
company by federal appointment, 
said approximately 1,000 men 
would be employed at Reo’s Lan- 
sing plant. He testified that more 
than two-thirds of Reo’s creditors 
and 52 percent of the stockholders 
had voted for the reorganization 
plan. 

Under the plan, Reo manage- 
ment will be directed by a voting 
trust appointed by the federal 
court. Members of the voting trust 
are John W. Miner, of Jackson, a 
banker; Otto C. Seyfirth, president 
of the Western Michigan Steel 
Foundry Co., of Muskegon, and 
George B. Judson, president of the 
Wabeek State Bank, of Detroit. 


Auto-Lite’s “Night Club” Party .. . 


THE CURLY-MOPPED YOUNGSTER 
Moss, bending a filial ear toward his father, Tom Moss, director of truck sales 
of the Dodge division of nt aa" eee ore Albert’s shoulder and 

a e Au 


L. A. Ballard of the Alemite division of Stewart-Warner Co. 


THIS PICTURE of undivided ae + ng 


Motor Co., at the Auto-Lite Night Club Party. 




























Irelan Succeeds 
Kindl at Delco; 


Four Promote 2EP! 


DETROIT.—Resignation of Cafsfair I 
H. Kindl as general manager of tyBve CO 
Delco Products Division of Generg Dec. 
Motors Corp., effective Dec. 31, anmmbers 
a realignment of personnel affeciton it 
ing five executives of the Del@DA t 
Products and Delco Brake divisioggthods 
in Dayton, was announcel by W: Abou 
liam S. Knudsen, president of Geford?” 
eral Motors Corp. last week. struc 

Frank H. Irelan, former produ@ to » 
# |tion maanger of Delco Productiyred 
Boe 3 » |and for the past several years geteials | 
in the center of this snapshot is Albert |€T@! manager of the Delco Bralfncto: 
division, will succeed Kindl as gem, the | 
eral manager of the Delco Produch, se 
division. 

B. A. Brown, factory manager 
Delco Products, will become ge 
eral manager of Delco Brake, sy 
ceeding Irelan. Paul H. Rutherfo 
present chief engineer at Del DA 
Products, becomes factory magsteat! 
ager. Edwin F. Rossman, assistag®chise 
chief engineer, succeeds RuthessUPP!s 
ford as chief engineer, and Calygke @ 
J. Werner becomes assistant chjptinual 
engineer. er me 


Irelan, a native of Ohio, retur 
to Delco Products to take over 
highest post in the organization 
which he started as a laborer neal. 
ly 25 years ago. He has been acti ke wi 
in Dayton civic affairs, havig This 

resented by D. H. Kelly, execu- |served as a member of the boageveral 
umberson, purchasing director of | of education and later as a ciptly a 
commissioner. xistin: 
ot (as 


Studebaker Added, 2%" 
209 New Dealers 
CAN 


ear. ¢ 
ould | 
* 

During Novembe 
SOUTH BEND.—Geo. D. KegeroPle 
vice-president in charge of sales ised s 
the Studebaker Corp., reports thé plain 
209 new dealer contracts wek find 
signed in November bringing to §-.min¢ 
508 the number of new contrachtators 
completed since Jan. 1. The Stud§orney 


baker dealer organization no¥ their 
Keller said, is larger than at al jegisi; 
ult wil 
to hi 
Aside 
the largest total in our historyfy4pa 
There are more than 3,000 Stud@pore ; 
baker passenger car dealers in tl, 


C 
S 





0-Lite ght Club Party in Chicago 


act u 
des] 
og-tie 








entleman | «Our goal,” Keller added, “is 















United States. Impetus for the eh, °7 
pansion in Studebaker represent#pe pet 

tion was supplied by the introdu 
tion last April of the low-pricq ir 
Champion. and s 
one the Auto-Lite “Parade of are anane » inv 
tars” night club party an enter- : 
one ee AMA Estimates | f inaic 
The Auto-Lite night club, which licen: 
held three sessions during conven- November Outp * Thos 


tion week, was staged by the spark 
plug division of the Electric Auto- 
Lite Co. of Toledo, in the grand 
ballroom of Hotel Knickerbocker, 


At 365,900 Unit 


Ernest 
NEW YORK.—November factofAdams 
sales of passenger cars and truclfhe M 
ee See SESRS ESE Temes & teed 365,900 units, an increase ind tr 
ealon as host. 13 percent over October, the Autgington 
One of the highlights was a lively | mobile Manufacturers Assn. estfand it: 
floor show including a number of | mated today. latter « 
presentations not seen in Chicago| gales last month fell 6.2 perce 
before. The leading novelty in this |helow November, 1938, but the lf js a) 
regard were the DeTuscans—j|month period ending Nov. 30 "nissio 
Joanna, world’s champion woman |corded sales of 3,259,078 units, Emsely 
fencer, captain of the American | percent higher than the similar P&, the 
fencing team of the ’36 Olympics; | riod in 1938. ensed | 
and Bela DeTuscan, champion ————————— It i 
swordsman of the Hungarian army. Chrvsler Plans Series a 7 
A riotous hit of the show was a y . f & insu: 
newsreel feature in which authentic Of Service Conference’, tes 
scenes had humorous dialogue im- DETROIT.—Announcement of Mases 
posed _upon them. President and | series of regional service meeting, pj, 
Mrs. Roosevelt, Vice-President | was made by H. J. Nestle, gener 


Garner, Josef Stalin, Adolf Hitler, service manage Lone 
Benito Mussolini, John L. Lewis, of Chrysler Corm 4 
the CIO, were impersonated on the last week. ae 

screen with  side-splitting com- “During th to 2 I 
ments on ignition and world prob- next two wee In . 


lems. 

Bill Ames, impersonator from the 
“March of Time,” kept the audience 
in continuous merriment—with a 


dozen other entertainers and a full- 
fledged ballet. 


all district ser 
ice representé the Mc 
tives and region 
service manage 
will attend mee 
= ings conducted b 
i/ members of ou E al 
| cS home office ae . an 
r ex lained es ay, 
H. J. Nestle ‘auien accomments jx 


plishments in 1939 will be reviewe@? in v’ 


n 
ates gi 
Financ 
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Steel Rate Rises 
YOUNGSTOWN, O.—Steel output re- 


ained the 93 percent level in the 19@ission 

oungstown district last week as com- |and plans and programs for e 
leted repairs made possible the add- will be presented.” Now 
ng of an open hearth furnace by the P : equally 


Republic Steel Corp. Of 83 open hearth 
furnaces, 69 will operate one more than 
week before last. Three Bessemer con- 
verter plants will continue unchanged. 


ustrihe ig 
To feel the pulse of the industri 
consistent reading of Automotive Nel The pu 
is a necessity. 











: Caters toll We « « 


By William C. Callahan 


oteg REPARATION of a federal bill, or bills, aimed to correct alleged un- 
of fair practices in automobile retailing was recommended by the legis- 
r of tive committee of the National Automobile Dealers Assn., in Washing- 
Gener@ Dec. 6 and 7. The bills will be prepared and presented to the 
31, anmgmbership for action at the annual meeting also to be held in Wash- 
affecaton in January. The committee expressed the opinion that efforts of 
 Del@DA to find a solution to the problems through conference table 
ivisiomgthods had been unfruitful. 

y Wik About the only comment I can make on this is, “How long, Oh 
of Getord?” Since last April when the executive committee of NADA was 

c. structed by resolution to draw up a model contract and present 
produ@ to manufacturers for approval—and since the contract was pre- 
‘oductiared and presented early in October-—meetings with factory of- 
TS gemials and discussions of the contract terms have been purely per- 
Bralynctory from the factory side. There are many, and obvious, flaws 
aS gem, the proposed contract but aloofness in lofty places will not correct 
roduchhese nor improve a condition which the terms written into the con- 
act were aimed to help. Are factories going to wait until dealers 


Is 
CO: 


































ager @ desperation turn to some foolish form of legislation which will 
© 8€Bog-tie both factories and themselves? 

ce, su ‘ ' ' 

lerfo 


DAMENTALLY, the position of the automobile dealer is not 
ma greatly different from that of an employe, in spite of all the flowery 
ssistagnchise phrases to the contrary. The automobile dealer has one source 
Ruthegsupply from which he obtains merchandise upon which he hopes to 
Calvgxe @ profit. His continuance in business depends largely upon the 
t chigtinuance of friendly relationships with his factory. He is not like 
er merchants who can discontinue one line and substitute another 


















any time he feels disgruntled with a supplier. Now when employes 
retur ome disgruntled they turn to unionism and strikes. This does not 
ver Ulan that the majority of employes are disgruntled or that a majority 
tion them voluntarily embrace unionism. General Motors suffered its 
7 oa ike when only a fraction of its workers were in the union. 
‘ne This same thing can happen among dealers- not a strike, but in 
» boapeveral states already dealers have turned to legislation. Perhaps, 
a ciptly a small organized body of them took part in the enactment of 
zisting laws—but the others must obey them. NADA probably may 
ot (as some claim) represent a majority of dealers numerically, but 
counts among its membership sufficient dealers in all likelihood 
led o make a good stab at passing federal legislation in the coming 
ear. Opposition to legislation offered by NADA in all probability 
@Pgwould only further muddy the waters. 
* * * 
ibe CAN understand the reluctance of factories to discuss their family 
problems with outsiders when it comes to intimate details of their 
Kellérations. I think, however, the broader principles which can be dis- 
sales ised should be discussed and action taken. For years dealers have 
ts thinplained of their contractual relations with their factories. Why 
| Welt find out now what is wrong? Leaders of NADA I have found to be 
g to Br-minded, intelligent men. They are not labor leaders nor are they 
ntrachtators. But already they have asked dealers to give them power of 
Stud orney in voting for legislation. Any concerted effort to call a strike 
| NOY their part would palpably be restraint of trade—but they can turn 
at af legislation legally. If they do this I cannot help but feel that the 
ult will rest with the factory leaders who have made no serious ef- 
“is #t to help them work with their dealer members. 
tion § Aside from this there is still another problem. Whether or not 
istorylyADA introduces federal legislation of its own this coming year 
Studthere is no question that federal legislation will be introduced from 
_in tlhome source. NADA should be in a position to control such legisla- 
the ¢Hion. This is one time when I sincerely think discussion would be 
esenl#ne better part of valor. 
trodu 
‘pricey 


# * 
indictments were issued recently in Boston in a probe of loan 
and automobile finance companies. With these companies 81 dealers 


re involved—probably some of them innocently. The charges against 
indicted companies were that they had charged exorbitant interest 


~ 


F tes and also that they had operated as insurance brokers without be- 
ut licensed in the state. 

p Those indicted were the Associates Discount Corp. and the As- 

ni ociates Investment Co. of 20 Providence St., Boston; its president, 


Ernest M. Morris, of South Bend, Ind., and Manager Reuben H. 
factofddams of Boston; the Globe Discount Co. of the Park Square Bldg.; 
truclThe Modern Finance Co. of Commonwealth Ave. and its president 
ease @ind treasurer, Frank Stoloff; the Realty Investment Co. of Wash- 
> Aut@ington St., Boston; the R. and A. Investment of Tremont St., Boston, 
». esthand its treasurer, Morris Rudnick. Other indictments against the 
latter company were returned recently in the same probe. 
perce * * * 
the 1ff is alleged in the information filed on behalf of the insurance com- 
30 "§missioner that the eight companies or concerns for persons other than 
nits, Semselves aid in the continuation or renewal of policies of insurance 
ilar P&th the Motor Indemnity Assn., an Indiana corporation, which is not 
rensed in Massachusetts. " ; : alti 
I i 1 insurance company, the information sets forth, en- 
- in ios Genoa of insuring against loss by fire, theft and collision, 
insurable interests of the Associates Investment Co. and the As- 
iates Discount Corp. and also the insurable interests of thousands 
Massachusetts purchasers of motor vehicles financed by the Associ- 
as eee 1 Maurice M. Goldman said the finance 
General Maurice M. : 
eae es made by the defendants named are some- 
times higher than permitted by the small loans act, running as high 
as 40 percent, and that the purchasers of — are compelled 
i ith the finance companies. 
Paring tae of comepinint ae against the Associates group and 
the Modern Finance Co., the allegations are set forth that the de- 
lendants have been charging exorbitant rates, those of the Associ- 
ates group running as high as 141 percent and those of the Modern 
Finance Co. as high as 186 percent. 
‘ ' 
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a HE automobile concerns, the information alleges, to the number of 


i aged in soliciting 
81 and extending to all parts of the state, are engage : 
Neat pay, See for the Motor Indemnity Assn. as insurance brokers and 
cco nents in violation of the law, are acting as insurance agents and brok- 
viewe@! in violation of the law and have never been licensed by the com- 
or 19@/ssioner of insurance. 
Now the point in all this, 


+ 


4 


as I see it, is that a dealer should be 

z iscovering the type of companies with which 
adustr Spy Aodhe eae co and be establishing his own policies. 
e Ne! The public will judge you by the company you keep. 


Chicago Reports Sh 
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L. F. VAN NORTWICK (right) receiving congratulations from F.. H. Akers, 


Dodge vice-president and director of sales, on ; 
gional manager, Dodge division, Chrysler Corp. Van 


is appointment as Detroit re- 
ortwick, who has been 


assistant manager of the Dodge Detroit region, succeeds Charles E. Sering, who 


has been name 


Dodge regional manager at Cincinnati. 


Garrett Urges Propaganda 
To Offset Bad Propaganda 


NEW YORK.—New propagandas 
presenting the truth, the whole 
truth and nothing but the truth, 
are needed to make our democracy 
better understood, it was declared 
by Paul Garrett, General Motors 
public relations director, in one of 
the many featured addresses at the 
recent 44th annual Congress of 
American Industry, sponsored by 
—- National Assn. of Manufactur- 
ers, at the Waldorf-Astoria Hotel. 
After pointing out that “we could 
not, if we wanted, stop the flow of 
propaganda,” Garrett asserted: 
“What we need is not less propa- 
ganda but more. We need to set 
good propaganda against bad prop- 
aganda.” 

Declaring that the only way is 
through propaganda that is honest, 
that is human, that stirs sound 
emotions, and propaganda that is 
not only truthful but that carries 
conviction that it is truthful, Gar- 
rett indicated a few of the needed 
“propagandas”: 
| eee to make more 

widely understood the fact that 
the principles laid down in our 
American conception of democracy, 
notwithstanding any defects of 
ours in making them always work, 
|present the only demonstrated 
| formula by which man may govern 
his own growth spiritually, socially, 
materially. 


2--Sueneanade to make it better 
understood that the only way 
to enable more people to get more 
things is for us to go through the 
laborious process of creating more 
things people will buy. 
—Propaganda to make it under- 
stood that a policy bad for the 
employe is bad for the employer. 
4--Sreeegenes. to make those who 
live in a plant community un- 


Hudson-Brace Notes 


Silver Anniversary 


KANSAS CITY.—The silver an- 
niversary of the Hudson-Brace Mo- 
tor Co. was celebrated the first 
veek of Decem- 
ber. Twenty-five 
years of continu- 
ous operations 
and with one 
make of car is an 
enviable record in 
this comparative- 
ly new industry. 
The Hudson car 
began to appear 
on the market 
only some 30 
years ago. 
| The original 
dealership was established at 1717 
McGee, the last 22 years business 
has been carried on in the present 
location in the spacious building 
at 27th and Main. During the quar- 
ter century, the company has sold 
28,000 cars wholesale, over 62,000 
retail and between 12,000 and 13,000 
used cars. They serve western Mis- 
sissippi, eastern Kansas, parts of 
Oklahoma and Arkansas as a dis- 
| tributor. 





Hal Brace 


For a fresh automotive 
| read George M. 
| Edgewise.” 


viewpoint, 
Slocum's “A ord in 


derstand what the plant means to 
the community and what the com- 
munity means to the plant. 
—Propaganda to make better un- 
derstood the simple economics 
of the profit (or “hope for reward”) 
system with all its incentives to 
spur men on to greater individual 
effort. 
—Propaganda for a wider adop- 
tion of business reports that 
will interpret figures in human 
terms. 
—Propaganda that will help 
people appreciate what they 


have rather than resent what they 
have not. 


eee for a greater faith 
in belief 
hope. 


Waukesha Motor 
Strike Is Settled; 


Plants Resume 


WAUKESHA, Wis.—The Wau- 
kesha Motor Works plant resumed 
operations last Wednesday morn- 
ing, following a union vote of 497 
for settlement of the strike and 27 
against. The company agreed to 
re-time all jobs, and re-adjust the 
rates. 


A new plan that has never been 
tried out before in a labor dispute 
will be inaugurated. On the ques- 
tion of wages, the company will 
make a survey and adjust such 
wage scales as are deemed low by 
Jan. 15, 1940. All seniority rights 
are granted. 


The union signed a contract with 
each member to remain in the 
union for a period of two years or 
during their employment with the 
company, under threat of dismissal. 


Delaware Official Quits 


R, Del.—Resignation of Zack 
W. Wells as Delaware motor vehicle 
commissioner, following his arrest in 
Wilmington Dec. 11 on a bribe ac- 
ceptance charge, has been announced 
here. His resignation was said to have 
been submitted to the state highway 
commission here and accepted. 





itself—to give man | 
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ow Results 
*Used Car Sales 


Topped 1938 by 
Better Than 25% 


CHICAGOW—Two reports on 
phases of the 40th annual Chicago 
automobile show, the compilation 
of which required more than a 
month, have just been issued by 
the Chicago Automobile Trade 
Assn. 

One report concerns used car 
sales, and makes known that 248 
units valued at $140,000 were sold 
from the floor in the used car sec- 
tion. The total represents an in- 
crease of 25 percent over a year 
ago. The good effects of the show 
are still being experienced, adds 
the CATA, since many of the thou- 
sands of excellent prospects booked 
during the show are being con- 
verted into owners. 

Even more unusual is the other 
report revealing where show visi- 
tors came from and their ratio to 
the percentage of 1938 new car 
registrations by areas. 

This survey had its start when 
approximately 200 cars a night for 
three evenings were checked by 
license numbers in the parking 
spaces surrounding the Interna- 
tional Amphitheater. 

Of that number, 10 percent be- 
longed to owners from _ outside 
Cook County in Illinois and from 
other states, thereby demonstrating 
the drawing power of the show for 
owners from faraway points. 

The relationship between per- 
centage of visitors and registra- 
tions is most vividly reflected in 
figures showing that 23.4 percent of 
the cars were from suburban Cook 
County which had 23.6 percent of 
the county’s 1938 new car registra- 
tions. 

Areas within Chicago had almost 
the same percentage of visitors as 
registrations by districts, the fig- 
ures being: 


Pet. Pet. 
Show 1938 New 
Visitors Car Reg. 


Southeast side ..... 30.8 29.2 
Southwest side . 10.9 4.8 
eee 16.3 18.8 
North side ......... 22.6 21 

Northwest side 11.5 8.9 
Central area ....... 7.9 17.3 


The deviations between the per- 
centage of visitors and new car 
registrations in the central area 
and on the southwest side are thus 
accounted for by the CATA: 

“In the case of the central area, 
the percentage of new car registra- 
tions is higher because fleet sales 
are registered in the name of the 
purchasing company, and the per- 
centage of visitors from this area 
is low because relatively few buy- 
ers live in the central district. 

“In the case of the southwest 
area, on the other hand, there was 
a greater percentage of attendance 
than new car registrations appar- 
ently because of the proximity of 
the show to residents in that dis- 
trict. 

“In all other cases there is a 
very clear relationship between car 


registrations and attendance at the 
show.” 





Wage Dividend 


CUDAHY, Wis.—A wage dividend 
based on total wages from Dec. 31, 
1938 to Nov. 30, 1939, will be paid to 
employes Dec. 20 by the Ladis Drop 
Forge Co., according to H. W. Ladish. 
president of the firm. 





ERNEST T. WEIR, chairman of the National Steel Corp., and Paul Garrett, 


director of public relations for General Motors, 
addressed the Congress of American Industry in 


declared ‘Private 
‘“*‘Propaganda for Democracy.” 


nterprise Needs Peace for Profit’’ 


chat together after having 
New York last week. Weir 
and Garrett discussed 
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AUTO TIVE 
, mo ‘ One sacred pledge we make our friends here and 


now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve 
wholly through the dissemination of NRWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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And Now the Labor Board 

= of the United States Supreme Court probably no 

appointive peace-time body in the United States ever 
came into office under greater responsibility than that im- 
posed upon the National Labor Relations Board. Its task 
was to administer an untried law which was completely 
foreign to our past concepts of Democracy. The law itself 
reeked bias and was designed to change, overnight, habits 
that had grown up over 150 years. 

The law itself was not the whim of a politician seeking 
something to do, it was a politician’s answer to a growing 
resentment against exploitation of workers which, perhaps, 
reached its climax during the golden days of the 1920's, but 
was not recognized until the depression, which followed the 
debacle of 1929, set in. Employers will not like that word 
exploitation perhaps, unless it is applied to someone else. 
But, if we are honest with ourselves, we must admit that in 
the mad scramble for competitive position and the increase 
in absentee ownership, labor became an item of cost, no less 
important, yet no more personal, than a carload of gravel 
or a sack of sand. 

The labor movement as we know it today was born then— 
not in 1933. The Wagner Act in 1936 merely brought this 
movement into bold relief. The terms of this measure were 
designed to control the employer who had been unfair to his 
workers. Because of the base upon which it rested the bill 
itself was necessarily warped and biased. In spite of this, 
an astute and conscientious labor board might have ad- 
ministered it better, if not perfectly, by injecting a factor 
of human relations. In this we think the board fell down. 

The enactment of the law, and its acceptance by the Su- 
preme Court, was interpreted by the board as a blanket in- 
dictment of every employer in the United States. The posi- 
tion assumed by the board gave every appearance of being 
based upon the theory that since employers had been ex- 
ploiting labor it was only fair now to let labor exploit the 
employer. 

Through its decisions, findings, orders and exhortations 
since, the board has merely reversed the tables. Rather than 
having fulfilled its allotted role of peace-maker it has re- 
sorted to efforts to build up union leaders. As a result today, 
the exploitation of the 1920’s is still rampant. It is just as 

eat a threat to our future as it was then—the sole dif- 
Sarance is that exploiters are on the other side. 





American Legion 

AST week we discussed the need for closer relationships 

between workers and employers in order to battle sub- 
versive forces working against our present form of govern- 
ment. The American Legion comes about as close to being 
Mr. Average American’s club as any organization in this 
country. It is a point where the boss and the boys can meet 
on a common ground. Many bosses who are eligible for 
Legion membership are not members for one reason or an- 
other. There are no Communists in the Legion to be con- 
verted, to be sure, but there are some 1,000,000 members 
now—mostly employes. If the boss would take one night a 


month off from his club to visit his Legion post he could | would have 


convince these men that he believes in the same type of | 


Democracy as the active Legionnaire. Together they could | 
wipe up Russia. This is not a paid ad. 


"—@a woed in 


edgewise” 


By GEORGE M. SLOCUM 





Palmer House, Chicago, Dec. 14 


THE GREATEST It is literally a 
SHOW ON fact that the 
EARTH! Automotive Serv- 

ice Industries 

Show held again this year at the 

mile-long Navy Pier in Chicago is 

“the greatest show on earth” based 

on the number of exhibitors and 

the foot frontage devoted to their 
exhibition booths. This year sur- 
passes any other previous show, so 

I'm told, with a total of 351 ex- 

hibitors, occupying 960 booths with 

nearly 110,000 square feet of space 

crowded with interesting new 

equipment for the great after- 

market of motor cars and trucks. 
* * * 


When M. E. Goldman, of the 
Aitken-Kynett advertising agency 
in Philadelphia, a veteran student 
of the service field told me a few 
months ago that over SIX BIL- 
LION DOLLARS was spent an- 
nually in the United States to 
operate and maintain motor ve- 
hicles, I was skeptical of his fig- 
ures. Later he sent me an analysis 
to prove his statement and the 
total was nearer SEVEN BILLION 
in 1938, including of course, gaso- 
line and lubricating oils, which 
account for more than half of the 
gigantic figure. These sound like 
Amos & Andy figures until you 
realize that we have now passed 
the 30,000,000 mark in registered 
automobiles and trucks, and this 
does not include the vehicles owned 
by federal, state and city govern- 
ments—a sizable addition as any 
harassed taxpayer will quickly ad- 
mit! 

* 


Now it is the Motor & Equip- 
ment Mfg. Assn., the National 
Standard Parts Assn., and the Mo- 
tor & Equipment Wholesalers Assn. 
who co-operate in putting on this 
annual Automotive Service In- 
dustries Show. It is unique in the 
fact that the jobbers for whom it 
is primarily planned are paid to 
attend. Each of the more than 
1,500 individual jobbing firms is 
represented by from one to 25 men 
who come from every part of the 
United States and Canada. Not 
only is their railway fare to and 
from home paid, but a fixed rate 
per day is paid for regular attend- 
ance at the meetings (held Friday 
and Saturday prior to the show 
opening) and at the first three 
show days. But woe-be to the good- 
time Charlie who looks upon this 
trip as a joy-ride and a chance to 
repaint the windy city! He can 
have all of the fun he wants BUT 
—unless he checks IN at the open- 
ing and OUT at the close of the 
meetings and the show, he is an 
orphan, so far as collecting from 
the Show set-up is concerned and 
he will have some tall explaining 
to the boss or the little woman, 
as to why HIS expense check was 


not forthcoming. 
* 


* * 


* * 


The net result of this program 
is that the men who attend this 
show, whether as buyers or sell- 
ers, come here strictly for Business, 
with a capital B. There is a mini- 
mum of entertaining and the 4% 
miles of booths are a beehive of 
activity from 10 o’clock in the 
morning to five in the evening 
every day. I have been unable to 
get even a good guess as to the 
amount of actual business trans- 
acted at the show, but I did hear 
of a dinner given the other eve- 
ning by Walker Mfg. Co., for a 
room-full of jobbers, all of whom 
had given carload orders for muff- 
lers and other Walker products 
that day. I think it is a safe guess 
that orders are running 25% more 
than in any previous year. 


* 


If anyone is pessimistic over the 
future for business in these United 
States he should have attended the 
ASI Show here this week. It 
proven a_ sure-fire 
cathartic for the worst case of the 
blues! These men who came here 
to buy know what the folks back 


plainly 
home in every city and hamlet are | 


EMPLOYEE 


Get the Kinks Out or Get a New Board 


In This Corner— 


‘Production Totals... .° 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Production 


We are at present referring quite 
a bit to your estimated production 
figures of the automobile industry 
for sales comparison purposes and 
we are contemplating a statistical 
study of your production figures 
with our own sales over the last 
two years. 

We will appreciate it very much 
if you can supply us with the esti- 
mated automobile production fig- 
ures by weeks and by months for 
the entire industry for the years 
1938 and 1939 to date, giving us 
the benefit of the special notations 
as to the figures which may be 
still subject to revision in 1939. 
Kindly send this tabulation to the 
attention of the writer and thank- 
ing you for this, we are.—E. H. 
Voges, statistician, The Electric 
Auto-Lite Co., Toledo, O. 


Epitor’s Note: Compilation will 
be started immediately. 


Keller on Unions 


I am endeavoring to secure the 
copy of AvTomoTive News _ issued 
some weeks ago, carrying a state- 


thinking and how they are spend- 
ing. Their actions here this week 
are the best answer to why steel 
mills are running at 92 percent of 
capacity, why automobile manu- 
facturers are setting all-time highs 
and why Col. Ayers, the Cleveland 
prophet, is predicting a genuine 
“boom” in 1940! The wave of buy- 
ing in Chicago this week is not 
based on war demands or _ sup- 
plies for over-seas delivery. There 
is nothing artificial, pumped-up, or 
phoney about the orders which ap- 
pear above the hundreds of names 
being signed on the dotted line. 
Here in Chicago this week the 
most accurate barometer of “what- 
about-business-in-1940” is set up 
and the reading, as anyone can 
see, is “FAIR AND 
WARMER!’’—G. M. S. 





ment by K. T. Keller, president a 
















the Chrysler Corp., regarding the € 
attitude toward the collection a 
dues by unions. As I recall, M 
Keller stated that the Chrysle 

, a 


Corp. would not force anyone 
join a union and that he felt 
anyone joined a union they shoul§ 
be willing to pay their dues. od t 
The copy of AvTOMOTIVE NEWfrecedi: 
containing this statement must bs ann! 
missing from my files and I shoul “Mors 
appreciate it if you would send mi port | 
two copies.—M. W. Marshall, agst qv 
sistant manager, plate glass sale@ + nt 
Pittsburgh Plate Glass Co., Pitts P 
ions Vv 
burgh, Pa. ofit. 
Epitor’s Note: Statement by K With 
T. Keller, referred to above, Gp-Ay, gq; 
peared in Automotive News, Oct#p rin; 
30. Copies are being forwardedy 193! 
ompar 
ecedi 
gpmpar 


orp. ; 
pt. 3 
573,5: 


Report 


Your story about our 10-day rq.” | 
port had just one oversight ani adele 
that was that the 16 dealers am... 
located in Peoria and are not Iii. ¢, 
from all over Illinois as might b§ ro es 
assumed from the statement. istentl 


You might state that this repOlMbr the 
represents two-thirds of the neWash 
and used car outlets in Peoria anGercen| 
suburbs and is regarded by thihe ga) 
participants as showing very ac “The 
curately the trends of the busines, 









—C. W. Coons, executive secretary, aS 
Peoria Automotive Dealers Assnj,. we 
Peoria, Ill. ere 1 
f the 
Coming Events tli 

U 
JANUARY En 


15-19—Detroit (Book-Cadillac). Societ 
of Automotive Engineers annu@ NEY 
meeting. orp. 

22-25—Washington. (Mayflower Hotel, ins 
National Automobile Dealers Ass hi 
annual conclave. nich 

29-Feb. 2—Chicago (Stevens Hotel#sv. U 
American Road Builders Assn. 2™@mploy 


nual meeting. nd h 
MARCH Bory: 
4- 8—Detroit (Statler Hotel). Amer! TVice 


Material@ntitles 
hese 
0 ex] 


can Society for Testing 
conclave. 


MAY ; Pek 
18-25—Tulsa, Okla. International = 
troleum Exposition and Congr 











cs, 


him, on condition that Honeck 


mply with the banking commis- 


n’s rules and regulations, set up 

adequate bookkeeping system 
i comply with the commission’s 
suest for information. 


kubject to the fulfillment of 
se conditions, the banking com- 
sion has agreed to _ provide 
neck with a conditional license, 
exchange for which the case, 
hich proposed to test the con- 
tutionality of the licensing law, 
s; been withdrawn and dismissed. 


ommenting upon the action in 
matter, Louis Milan, Mil- 
ukee, executive vice-president of 
» Wisconsin Automotive Trades 
isn., declared: “The settlement of 
is case indicates quite clearly 
at the state banking commission 
es not desire to arbitrarily put a 
ler out of business, but instead 
y desires that the dealer under 
rutiny comply with the law and 
sulation and other requests for 
ormation desired by the com- 
ission. 
he commission feels that with 
provisional license, Honeck 
ill comply with the law and if he 
bes not, the provisional license 
ill be withdrawn. 


“It is safe to draw the con- 
sion that the constitutionality 
the licensing law has been made 
ear by the outcome of this case, 
nce if there had been a question 
constitutionality, the case would 
ve been forced through to its 
imate conclusion. The fact that 


e e opponents of the licensing law 
sired a provisional license and 

3. d not care to press matters fur- 

ill pr, indicates their belief in the 

1 = 
—Nash-Kelvinator 

ent d 

the? Reduces Losses 

ion ad s 

1M = In 1939 Fiscal 

r Ce 

a DETROIT.—The Nash-Kelvinator 

felt orP- for the fiscal year ended 

a pt. 30, 1939, had a net loss of 

*nou'® 573,524 after all charges, com- 
ed to a loss of $7,655,138 for the 

NEWfreceding fiscal year, according to 


ist bs annual report, just made public. 
shoul§ “More than this entire loss,” the 
id meport stated, “was reported in the 
l, ag st quarter, which indicates that 
sale ing the nine months ended 
Pitts pt. 30, 1939, the company's opera- 
ions were conducted at a small 
ofit. 

With reference to the Nash Mo- 
ws division, the report stated: 
During the 12 months ended Sept. 
, 1939, 60,348 cars were sold, as 
ompared with 41,151 cars for the 
eceding fiscal year, though this 
bmparison is not strictly that of 
7 respective models as 1940 
odels were ready before the 
lose of the fiscal year and some 
es for that model are included. 
troduction during 1939 ran con- 
istently higher than in 1938 and 
rr the nine months the sales of 
lash cars represented a larger 
reentage of the industry than for 
ne same months in 1938. 

“The dealer organization has 
ten definitely strengthened. Sales 
1 Eurepean countries involved in 
me war or in the restricted area 
ere not a significant percentage 
f the business.” 


ollins & Aikman Start 
Employes Pension Plan 


NEW YORK.—Collins & Aikman 
orp. announces to its employes 
he inauguration of a pension plan 
hich will become effective Jan. 1, 
40. Under provisions of the plan, 
mployes who are 65 years or older 
nd have been in the companys 
trvice for at least 25 years are 
titled to apply for pensions. 
hese pensions will be provided at 
peg expense to the employes. 
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oneck ‘Test Case’ of Wis. License Law is Settled 


=—jonditional License Granted; | 


— Promises to Comply 


v ADISON, Wis.— The Dane | constitutionality of the licensing 
nty circuit court on Dec. 6 dis- 
issed the civil action brought by | 
A. Honeck, Kewaskum automo- | 
je dealer, against the state bank- 
z commission to force the com- 
‘ssion to issue a dealer’s license 





law.” 

A criminal action against Ho- 
|neck by the state banking com- 
| mission was withdrawn Nov. 3 in 
circuit court at West Bend, after 
counsel for the defendant asked 
that the criminal proceedings be 
dismissed. 


Doctors Drive Cars 


On Weekly Fee Basis 
NEW YORK.— Physicians 
and surgeons make up 38 per- 
cent of the subscribers to Car- 
service, a plan by which a 1940 
Buick or Chevrolet, completely 
serviced, fueled and garaged 
conveniently near at hand, is 


Biq Abe GS FO 


put at the 24 hour disposal of 


BACK FROM a swing around the circle. W. A. James, advertising and_mer- 
chandising manager of Hudson; C. G. Beeching, midwest sales manager; H. F. 
Byrne, eastern sales manager, and George H. Pratt, Hudson general sales man- 
ager, are here shown back at their desks after a lightning swing around the 
oes . Howard P. Grove, Pacific Coast sales manager, met the party in 

ansas y: 


the subscriber. 
Uninterrupted service 
meticulously kept car, 
than economy, are the factors 
which make this service accept- 
able to medical men, according 
to Jack Herwitz, president of 
Carservice, Inc., for there is 
little or no difference in cost be- 
tween driving a subscription car 
and actually owning one and 
keeping it equally well serviced. 


Hanson Elected 
Head of Detroit 


Auto Dealers 


DETROIT.—The annual meeting 
of the Detroit Auto Dealers Assn. 
was held Dec. 11. There were 150 
in attendance. The business of this 
meeting was to amend the by-laws 
to conform to a more democratic 
order of things in the association 
and the election of a new board of 
directors. The following members 
were elected to the directorate: 

For a three-year term: David J. 
Griffith, president Griffith Olds- 
mobile Co.; James Mason, presi- 


and a 
rather 













_, HUDSON MOTOR CAR CO. executives held 2 conference at Boston with all 
its New England distributors last week planning 1940 sales. Standing, left to 
right: H. F. Byrne, assistant general sales manager; George H. Pratt, 
sales manager; L. C. La France, eastern regional manager. Sitting: 
Farnham, Montpelier, Vt.; President Fred A. 
Boston; G. J. Palmer, Hartford, Conn. 


= 
tanley 
Ordway, Henley Kimball Co., 











urer of the International 


dent of Hodges Auto Sales; S. T. 


Hanson, president of Mack-Gratiot 
Chevrolet Co. and Hanson Chev- 
rolet Co. 

For a two-year term: C. A. 
Bucknell, president Bucknell- 
Knowlson Co., Ralph Knight, presi- 
dent Ralph Knight, Inc.; M. N. 
Millenbach, president Millenbach 
Motor Sales. 

For a one-year term: Henry 
Whiting, general manager Pack- 
ard-Detroit branch; William Reid, 
president Southwestern Motor 
Sales; Bob Howell, president of 
Bob Howell, Inc. 

Immediately following the an- 
nual meeting officers for the en- 
suing year were elected as follows: 
S. T. Hanson, president, Henry 
Whiting, vice-president, M. N. 
Millenbach, secretary; James Ma- 
son, treasurer and Ralph Knight, 
assistant treasurer. 

Paul T. Graves was re-appointed 
managing secretary for the year 
by the new board. 


Transportation Men 


Honor James S. Marvin 
DETROIT.—Railroad transporta- 
tion executives and automobile traf- 
fic manager members of the Auto- 
mobile: Manufacturers Assn., past 
and present, to the number of 50, 
gathered at dinner at the Detroit 
Athletic Club, Thursday night, to 
honor James S. Marvin, assistant 
general manager and general traf- 
fic manager of the association, who 
retires on Jan. 1. 

Kenneth A. Moore, who succeeds 
Marvin as general traffic manager, 
acted as toastmaster, and William 
H. McCloud, a former traffic di- 
rector of the Buick Motor Co., pre- 
sented Marvin with a silver tea 
and coffee service “from his asso- 
ciates in transportation, in appre- 
ciation of his 25 years of inspiring | 
leadership.” 


Frank Ludlam 

NEW YORK.—Frank Ludlam, 66, as- 
sistant secretary and assistant treas- 
Nickel Co., 


died Dec. 8 at his home here after a 
long illness. He had been with Inter- 
| national Nickel Co. since 1903. 














FLINT, Mich.— The importance 
of cost analysis and control result- 
ing in greater product value in the 
automobile industry, principally 
through improved methods of man- 
ufacture, development of new ma- 
terials and the maintenance of high 
volume, was emphasized by D. E. 
Williams, comptroller of the Buick 
division of General Motors Corp., 
speaking before a meeting here of 
the National Assn. of Cost Account- 
ants last week. 

The speaker traced the price his- 
tory of automobiles over the past 
15 years to show that while the 
cost of automobiles to the con- 
sumer has steadily gone down, 
value of the product in terms of 
engineering, style, quality of ma- 
terials as well as quantity, has 
gone steadily up. 

“The list price of a 1925 model 
27 Buick was $1,665 compared with 
$945 for the 1940 model 41,” he said, 
“with the modern car having actu- 
ally many times the value. 

“Today’s comparable model has 
a 121-inch wheelbase, compared 
with a 114-inch wheelbase of 15 
years ago; for a little over half the 
price today’s car weighs 3,660 
pounds, against 3,245 pounds in the 
1925 model; that car had a 51- 
horsepower, six-cylinder motor, to- 
day’s is a straight eight developing 
107 horsepower. 

“Today’s car will go over the top 
of a 11 percent grade in high gear 
from a 10 mile per hour start at a 
speed of 34 miles per hour. The 
1925 model 27 couldn’t make it in 
high. 

“The 1925 model had a top speed 


of 60 miles per hour, today’s car 


is 25 to 30 miles per hour faster 
than that. 


“Twenty-five years ago, accord- 


ing to one of the large tire manu- | 
facturers, a first quality tire sold 
for $22.80 and delivered approxi- 
mately 3,500 miles of service. To- 
day the first quality tire for the | "rt, Ind. 
same car sells at $15.95 and aver- 





ment made 
dent. 


Cost Analysis Declared Key 


To Present Low Car Prices 


ages 27,000 miles of service. This 
means that the motorist of 25 years 
ago paid $11 for the same tire 
— that he today can buy for 

a 

Illustrating the improved value 
of the modern car, Mr. Williams 
listed the following items which he 
said are now included in the lower 
price of the car, but were not on 
the 1925 automobile: better styling, 
safety plate glass, improved ventil- 
ation, improved visibility, more lux- 
urious upholstery, adequate con- 
cealed luggage space, cigar light- 
ers, dual windshield wipers, safety 
headlights, all steel construction, 
and as accessories, controlled fresh 
air and heat defrosters, radio. 

In the chassis department he 
listed better lighting, direction 
signals, improved suspension, coil 
springs, shock absorbers, stabiliz- 
ers, hydraulic brakes, automatic 
choke, automatic starting, thermo- 
static temperature controlled en- 
gine cooling, balanced engine, 
bumpers standard equipment, spare 
tire standard equipment, remote 
operating driving control. 


Nov. Car Sales 
Put at 223,000 


DETROIT.—New passenger car 
registrations in the United States 
in November, based on partial re- 
turns, are estimated by R. L. Polk 
& Co. at 223,000. 

This indicates that last month 
was the best November for auto- 
mobile registrations since No- 
vember, 1936, when sale of 223,560 
units was registered. 





Trailers Rebounding 

ELKHART, Ind.—An unprecedented 
upswing in trailer sales, which already 
shows a gain of 300 percent, has neces- 
sitated the addition of a night shift in 
the plant of Schult Trailers, Inc., Elk- 
» according to an announce- 
by Wilbur J. Schult, presi- 
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Buick December 
Sales Running 


30.5% Above 738 


FLINT, Mich.—W. F. Hufstader, Hi if 
general sales manager, Friday an- i 


nounced domestic retail deliveries 
of Buick motor cars during the 
first 10 days of December totaled i 
7,818 units, compared with 5,988 in HH ii 
the corresponding period last year, 
a gain of 1,830 cars or 30.5 percent. i 


Deliveries during the _ period 
brought domestic sales for the year if 
to date over the 200,000 mark, he if 
said, retail sales in the United 
States since the first of the year 
totaling 204,764 units, against 156,- 
706 in the corresponding period 
last year. This is an increase of 
47,968 units or 30.6 percent over 
last year’s volume. 


This is the second time in over 
10 years Buick has exceeded an an- 
nual domestic volume of 200,000 
cars and it is expected the 1939 
total will top the best previous 
years during this period. In 1937 
Buick delivered 204,509 cars at re- 
tail in the United States and last 
year accomplished an aggregate of 
169,589 domestic sales. ie 

Continued strong winter demand 
was foreseen by the executive with 
sales at levels substantially above 
a year ago. Used car sales are at a 
corresponding rate, he said, Buick 
dealers having delivered 11,323 used 
cars during the first 10 days of the 
month against 8,960 in the corre- 
sponding period last year. 


Chrysler Sales 
Division Output 


2,377 in Ist Week 


DETROIT.—In the first working 
week after the resumption of pro- 
duction, the Chrysler Sales division, 
Chrysler Corp., turned out 2,377 | i 
cars. This was larger than the lie 
corresponding week of December By 
1938, and is one of the best in re- 
cent years. 


This high rate of production 
was possible in spite of the ex- 
tremely rigid inspection standards 
in force. With the resumption of 
activity with its brisk demand for i 
cars, the inspection department i 
leaned over backwards to make i 
sure every car leaving the factory h 
was as nearly perfect as superior 
craftsmanship, advanced methods 
and machinery and close tolerances 
could make it. 


“Distributors and dealers have i 
expressed themselves as surprised Ht 
and delighted over the manner in 1 
which high production was re- 1 
sumed, and many of them have 
said that they began to receive 
cars much sooner than they be- 
lieved would be humanly possible,” 
said Charles L. Jacobson, general 
sales manager. “It speaks volumes 
for the efficiency of our manufac- 
turing methods that things could 
be running at such commendable 
speed so soon after our force re- 
turned to work.” 





Dodge Appoints 
Regional Heads 


DETROIT.—The appointment of 
Charles E. Sering as manager of t 
the Dodge Cincinnati region, suc- 
ceeding C. W. Chapman, resigned, 
is announced by F. H. Akers, vice- 
president and director of sales, of 
the division. Sering’s appointment 
is the most recent of a series of 
promotions he has received since 
joining Dodge as a used vehicle | 
representative in Omaha in 1929. i 
In 1938 he was appointed Dodge a 
Detroit regional manager which 
position he leaves to assume his 
new duties in Cincinnati. 

L. F. Van Nortwick has suc- 
ceeded Sering as Detroit regional 
manager. Van Nortwick had been 
assistant manager of the Dodge 
Detroit region since early this year. q 
He has been connected with the i 
automobile business since 1921. He 
joined Dodge in 1924, .. 
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AUT TIVE 
err One sacred pledge we make our friends here and 


now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve 
wholly through the dissemination of NRWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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And Now the Labor Board 

te: of the United States Supreme Court probably no 

appointive peace-time body in the United States ever 
came into office under greater responsibility than that im- 
posed upon the National Labor Relations Board. Its task 
was to administer an untried law which was completely 
foreign to our past concepts of Democracy. The law itself 
reeked bias and was designed to change, overnight, habits 
that had grown up over 150 years. 

The law itself was not the whim of a politician seeking 
something to do, it was a politician’s answer to a growing 
resentment against exploitation of workers which, perhaps, 
reached its climax during the golden days of the 1920's, but 
was not recognized until the depression, which followed the 
debacle of 1929, set in. Employers will not like that word 
exploitation perhaps, unless it is applied to someone else. 
But, if we are honest with ourselves, we must admit that in 
the mad scramble for competitive position and the increase 
in absentee ownership, labor became an item of cost, no less 
important, yet no more personal, than a carload of gravel 
or a sack of sand. 

The labor movement as we know it today was born then— 
not in 1933. The Wagner Act in 1936 merely brought this 
movement into bold relief. The terms of this measure were 
designed to control the employer who had been unfair to his 
workers. Because of the base upon which it rested the bill 
itself was necessarily warped and biased. In spite of this, 
an astute and conscientious labor board might have ad- 
ministered it better, if not perfectly, by injecting a factor 
of human relations. In this we think the board fell down. 

The enactment of the law, and its acceptance by the Su- 
preme Court, was interpreted by the board as a blanket in- 
dictment of every employer in the United States. The posi- 
tion assumed by the board gave every appearance of being 
based upon the theory that since employers had been ex- 
ploiting labor it was only fair now to let labor exploit the 
employer. 

Through its decisions, findings, orders and exhortations 
since, the board has merely reversed the tables. Rather than 
having fulfilled its allotted role of peace-maker it has re- 
sorted to efforts to build up union leaders. As a result today, 
the exploitation of the 1920’s is still rampant. It is just as 

eat a threat to our future as it was then—the sole dif- 

erence is that exploiters are on the other side. 





American Legion 

AST week we discussed the need for closer relationships 

between workers and employers in order to battle sub- 
versive forces working against our present form of govern- 
ment. The American Legion comes about as close to being 
Mr. Average American’s club as any organization in this 
country. It is a point where the boss and the boys can meet 
on a common ground. Many bosses who are eligible for 
Legion membership are not members for one reason or an- 
other. There are no Communists in the Legion to be con- 
verted, to be sure, but there are some 1,000,000 members 
now—mostly employes. If the boss would take one night a 
month off from his club to visit his Legion post he could | 
convince these men that he believes in the same type of | 


Democracy as the active Legionnaire. Together they could | 
wipe up Russia. This is not a paid ad. 
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Palmer House, Chicago, Dec. 14 


THE GREATEST It is literally a 
SHOW ON fact that the 
EARTH! Automotive Serv- 

ice Industries 

Show held again this year at the 

mile-long Navy Pier in Chicago is 

“the greatest show on earth” based 

on the number of exhibitors and 

the foot frontage devoted to their 
exhibition booths. This year sur- 
passes any other previous show, so 

I’m told, with a total of 351 ex- 

hibitors, occupying 960 booths with 

nearly 110,000 square feet of space 

crowded with interesting new 

equipment for the great after- 

market of motor cars and trucks. 
- = © 


When M. E. Goldman, of the 
Aitken-Kynett advertising agency 
in Philadelphia, a veteran student 
of the service field told me a few 
months ago that over SIX BIL- 
LION DOLLARS was spent an- 
nually in the United States to 
operate and maintain motor ve- 
hicles, I was skeptical of his fig- 
ures. Later he sent me an analysis 
to prove his statement and the 
total was nearer SEVEN BILLION 
in 1938, including of course, gaso- 
line and lubricating oils, which 
account for more than half of the 
gigantic figure. These sound like 
Amos & Andy figures until you 
realize that we have now passed 
the 30,000,000 mark in registered 
automobiles and trucks, and this 
does not include the vehicles owned 
by federal, state and city govern- 
ments—a sizable addition as any 
harassed taxpayer will quickly ad- 
mit! 

* of * 


Now it is the Motor & Equip- 
ment Mfg. Assn., the National 
Standard Parts Assn., and the Mo- 
tor & Equipment Wholesalers Assn. 
who co-operate in putting on this 
annual Automotive Service In- 
dustries Show. It is unique in the 
fact that the jobbers for whom it 
is primarily planned are paid to 
attend. Each of the more than 
1,500 individual jobbing firms is 
represented by from one to 25 men 
who come from every part of the 
United States and Canada. Not 
only is their railway fare to and 
from home paid, but a fixed rate 
per day is paid for regular attend- 
ance at the meetings (held Friday 
and Saturday prior to the show 
opening) and at the first three 
show days. But woe-be to the good- 
time Charlie who looks upon this 
trip as a joy-ride and a chance to 
repaint the windy city! He can 
have all of the fun he wants BUT 
—unless he checks IN at the open- 
ing and OUT at the close of the 
meetings and the show, he is an 
orphan, so far as collecting from 
the Show set-up is concerned and 
he will have some tall explaining 
to the boss or the little woman, 
as to why HIS expense check was 
not forthcoming. 

* o* x 


The net result of this program 
is that the men who attend this 
show, whether as buyers or sell- 
ers, come here strictly for Business, 
with a capital B. There is a mini- 
mum of entertaining and the 4% 
miles of booths are a beehive of 
activity from 10 o’clock in the 
morning to five in the evening 
every day. I have been unable to 
get even a good guess as to the 
amount of actual business trans- 
acted at the show, but I did hear 
of a dinner given the other eve- 
ning by Walker Mfg. Co., for a 
room-full of jobbers, all of whom 
had given carload orders for muff- 
lers and other Walker products 
that day. I think it is a safe guess 
that orders are running 25% more 
than in any previous year. 


* 


If anyone is pessimistic over the 
future for business in these United 
States he should have attended the 
ASI Show here this week. It 
would have proven a_=e sure-fire 
cathartic for the worst case of the 
blues! These men who came here 


to buy know what the folks back | plainly 
home in every city and hamlet are | WARMER!’—G. M.S. 
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Get the Kinks Out or Get a New Board 







In This Corner— 


‘Production Totals... .° 







The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 








ment by K. T. Keller, president a 
the Chrysler Corp., regarding the Ri 
attitude toward the collection a 
dues by unions. As I recall, M 
Keller stated that the Chrysle 


Production 


We are at present referring quite 
a bit to your estimated production 
figures of the automobile industry 


for sales comparison purposes and Corp. would not force anyone DET 
we are contemplating a statistical join a union and that he felt @°°?- 
study of your production figures pt. : 


anyone joined a union they shoul 
be willing to pay their dues. ‘ 

The copy of AUTOMOTIVE NEWéreced 
containing this statement must bis anr 
missing from my files and I shoul§ “Mo. 
appreciate it if you would send m port 
two copies.—M. W. Marshall, ast 4 
sistant manager, plate glass sale¢“'™ 
Pittsburgh Plate Glass Co., Pitts pt. 
burgh, Pa. a 


profit. 

Epitor’s Note: Statement by K Witt 
T. Keller, referred to above, ap ‘ 
peared in Automotive News, Oct Durir 
30. Copies are being forwarded§, 49; 


ompa 
preced 
ompa 
he I 
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with our own sales over the last 
two years. 

We will appreciate it very much 
if you can supply us with the esti- 
mated automobile production fig- 
ures by weeks and by months for 
the entire industry for the years 
1938 and 1939 to date, giving us 
the benefit of the special notations 
as to the figures which may be 
still subject to revision in 1939. 
Kindly send this tabulation to the 
attention of the writer and thank- 
ing you for this, we are—E. H. 
Voges, statistician, The Electric 
Auto-Lite Co., Toledo, O. 


Epitor’s Note: Compilation will 
be started immediately. 


1,573,¢ 


Report 


Your story about our 10-day ré 
port had just one oversight an 
that was that the 16 dealers a 
located in Peoria and are not 
from all over Illinois as might b§ 
assumed from the statement. 


You might state that this reporm 
represents two-thirds of the new 
and used car outlets in Peoria an 
suburbs and is regarded by thie 
participants as showing very ac 
curately the trends of the busines 
—C. W. Coons, executive secretary, 
Peoria Automotive Dealers Assnj 
Peoria, Ill. 


JANUARY 
15-19—Detroit (Book-Cadillac). Societ 
of Automotive Engineers annua 
meeting. 


Keller on Unions 

I am endeavoring to secure the 
copy of AtvtTomotive News issued 
some weeks ago, carrying a state- 





thinking and how they are spend- 
ing. Their actions here this week 
are the best answer to why steel 
mills are running at 92 percent of 
capacity, why automobile manu- 
facturers are setting all-time highs 
and why Col. Ayers, the Cleveland 
prophet, is predicting a genuine 
“boom” in 1940! The wave of buy- 
ing in Chicago this week is not 
based on war demands or sup- 
plies for over-seas delivery. There 


NE\ 
rp 


U . 
; : ‘fici . 22-25—Washington. (Mayflower Hotel}, 
is nothing artificial, pumped. up, or National Automobile Dealers Ass in 
phoney about the orders which ap- annual conclave. hich 


140, 1 


pear above the hundreds of names 1 
‘Mp oO 


being signed on the dotted line. 


29-Feb. 2—Chicago (Stevens Hote 
American Road Builders Assn. @ 


Here in Chicago this week the nual a cis nd 

most accurate barometer of “what- ~ je ig*tvic 
: : ” - §— (Statler Hotel). Amerig’ 

about-business-in-1940"” is set up ; ar iene for “Testing Materialm@atitle 


ese 
M ex 


and the reading, as anyone can conclave. 


see, is “FAIR AND| 





MAY P 
18-25—Tulsa, Okla. International 
troleum Exposition and Congres 












| 
{ADISON, Wis.—The Dane 
unty circuit court on Dec. 6 dis- 
issed the civil action brought by 
A. Honeck, Kewaskum automo- 
ie dealer, against the state bank- 
z commission to force the com- 
‘ssion to issue a dealer's license 
him, on condition that Honeck 
nply with the banking commis- 
yn’s rules and regulations, set up 
adequate bookkeeping system 
i comply with the commission’s 
quest for information. 


kubject to the fulfillment of 
se conditions, the banking com- 
sion has agreed to provide 
neck with a conditional license, 
exchange for which the case, 
hich proposed to test the con- 
tutionality of the licensing law, 
; been withdrawn and dismissed. 


ommenting upon the action in 
matter, Louis Milan, Mil- 
ukee, executive vice-president of 
» Wisconsin Automotive Trades 
sn., declared: “The settlement of 
is case indicates quite clearly 
at the state banking commission 
es not desire to arbitrarily put a 
aler out of business, but instead 
y desires that the dealer under 
rutiny comply with the law and 
rulation and other requests for 
ormation desired by the com- 
ssion. 
he commission feels that with 
provisional license, Honeck 
ill comply with the law and if he 
yes not, the provisional license 
ill be withdrawn. 
g “It is safe to draw the con- 
usion that the constitutionality 
the licensing law has been made 
ar by the outcome of this case, 
nce if there had been a question 
constitutionality, the case would 
ve been forced through to its 
mate conclusion. The fact that 
e » opponents of the licensing law 
> sired a provisional license and 
d not care to press matters fur- 
r, indicates their belief in the 
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— ash-Kelvinator 


z th? Reduces Losses 


tion a . 
nM =—6-dIn ©1939 Fiscal 
one t4 DETROIT.—The Nash-Kelvinator 
felt @™P- for the fiscal year ended 
nant pt. 30, 1939, had a net loss of 
a 73,524 after all charges, com- 
: ed to a loss of $7,655,138 for the 
NEWireceding fiscal year, according to 


1ust bis annual report, just made public. 
shoul§ “More than this entire loss,” the 
2nd meport stated, “was reported in the 
ll, agfst quarter, which indicates that 
; sales ing the nine months ended 
Pitts pt. 30, 1939, the companys opera- 
ions were conducted at a small 
profit. 

by K4 with reference to the Nash Mo- 
e, - division, the report stated: 
, Octyuring the 12 months ended Sept. 
urdeds 1939, 60,348 cars were sold, as 
bmpared with 41,151 cars for the 
jreceding fiscal year, though this 
gmparison is not strictly that of 




















ae ant respective models as 1940 
- & odels were ready before the 
not 1#°5¢ of the fiscal year and some 
ght peles for that model are included. 


Production during 1939 ran con- 
: istently higher than in 1938 and 
repolr the nine months the sales of 
e neWash cars represented a _ larger 
1a @N@ercentage of the industry than for 
y thihe same months in 1938. 
aaa “The dealer organization has 
retary= definitely strengthened. Sales 
Assnk European countries involved in 
he war or in the restricted area 
ere not a significant percentage 
f the business.” 


ollins & Aikman Start 


society Employes Pension Plan 


annua NEW YORK.—Collins & Aikman | 
HoteletP: announces to its employes | 
v‘Asamte inauguration of a pension plan 
hich will become effective Jan. 1, | 
Hotelf40, Under provisions of the plan, | 
mn. 2°&mployes who are 65 years or older 

nd have been in the companys 
amerigtVice for at least 25 years are 
terial@ititled to apply for pensions. 
‘hese pensions will be provided at 
1 Pe expense to the employes. 
gress 
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constitutionality of the licensing 
law.” 

| A criminal action against Ho- 
|neck by the state banking com- 
|mission was withdrawn Nov. 3 in 
circuit court at West Bend, after 
counsel for the defendant asked 
that the criminal proceedings be 
dismissed. 








Drive Cars 


Doctors 


On Weekly Fee Basis 
NEW YORK. — Physicians 
and surgeons make up 38 per- 
cent of the subscribers to Car- 
service, a plan by which a 1940 
Buick or Chevrolet, completely 


serviced, fueled and garaged 
conveniently near at hand, is 
put at the 24 hour disposal of 
the subscriber. 
Uninterrupted service 
meticulously kept car, 
than economy, are the factors 
which make this service accept- 
able to medical men, according 
to Jack Herwitz, president of 
Carservice, Inc., for there is 
little or no difference in cost be- 
tween driving a subscription car 
and actually owning one and 
keeping it equally well serviced. 


Hanson Elected 
Head of Detroit 


Auto Dealers 


DETROIT.—The annual meeting 
of the Detroit Auto Dealers Assn. 
was held Dec. 11. There were 150 
in attendance. The business of this 
meeting was to amend the by-laws 
to conform to a more democratic 
order of things in the association 
and the election of a new board of 
directors. The following members 
were elected to the directorate: 

For a three-year term: David J. 
Griffith, president Griffith Olds- 
mobile Co.; James Mason, presi- 
dent of Hodges Auto Sales; S. T. 
Hanson, president of Mack-Gratiot 
Chevrolet Co. and Hanson Chev- 
rolet Co. 

For a two-year term: C. A. 
Bucknell, president Bucknell- 
Knowlson Co., Ralph Knight, presi- 
dent Ralph Knight, Inc.; M. N. 
Millenbach, president Millenbach 
Motor Sales. 

For a one-year term: Henry 
Whiting, general manager Pack- 
ard-Detroit branch; William Reid, 
president Southwestern Motor 
Sales; Bob Howell, president of 
Bob Howell, Inc. 

Immediately following the an- 
nual meeting officers for the en- 
suing year were elected as follows: 
S. T. Hanson, president, Henry 
Whiting, vice-president, M. N. 
Millenbach, secretary; James Ma- 
son, treasurer and Ralph Knight, 
assistant treasurer. 

Paul T. Graves was re-appointed 
managing secretary for the year 
by the new board. 


and a 
rather 





Transportation Men 


Honor James S. Marvin 
DETROIT.—Railroad transporta- 
tion executives and automobile traf- 
fic manager members of the Auto- 
mobile: Manufacturers Assn., past 
and present, to the number of 50, 
gathered at dinner at the Detroit 
Athletic Club, Thursday night, to 
honor James S. Marvin, assistant 
general manager and general traf- 
fic manager of the association, who 
retires on Jan. 1. 

Kenneth A. Moore, who succeeds 
Marvin as general traffic manager, 
acted as toastmaster, and William 
H. McCloud, a former traffic di- 
rector of the Buick Motor Co., pre- 
sented Marvin with a silver tea 
and coffee service “from his asso- 
ciates in transportation, in appre- 
ciation of his 25 years of inspiring 
leadership.” 


Frank Ludlam 

NEW YORK.—Frank Ludlam, 66, as- 

sistant secretary and assistant treas- 

urer of the International Nickel Co., 

died Dec. 8 at his home here after a 

long illness. He had been with Inter- 
national Nickel Co. since 1903. 





BACK FROM a swing around the circle. 


chandising manager of Hudson; 


Byrne, eastern sales oa and George H. 
at their desks after a lightning swing around the 


ager, are here shown bac 
sales circle. Howard P. Grove, Pacific 
Kansas City. 
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oneck ‘Test Case’ of Wis. License Law is Settle 


=jonditional License Granted; | 


— Promises to Comply 





a 
W. A. James, advertising and mer- 
ching, midwest sales manager; H. F. 
ratt, Hudson general sales man- 


Coast sales manager, met the party in 





HUDSON MOTOR CAR CO. executives held a conference at Boston with all 


its New England distributors last week planning 1940 


right: H. F 
sales manager; L. C. 
Farnham, Montpelier, Vt.; President 
Boston; G. J. Palmer, Hartford, Conn. 


- Byrne, assistant general sales manager; George H. Pratt, 
La France, eastern regional manager. Sitting: 


sales. Standing, left to 
= 
tanley 


Fred A. Ordway, Henley Kimball Co., 





Cost Analysis Declared Key 
To Present Low Car Prices 


FLINT, Mich.— The importance 
of cost analysis and control result- 
ing in greater product value in the 
automobile industry, principally 
through improved methods of man- 
ufacture, development of new ma- 
terials and the maintenance of high 
volume, was emphasized by D. E. 
Williams, comptroller of the Buick 
division of General Motors Corp., 
speaking before a meeting here of 
the National Assn. of Cost Account- 
ants last week. 

The speaker traced the price his- 
tory of automobiles over the past 
15 years to show that while the 
cost of automobiles to the con- 
sumer has steadily gone down, 
value of the product in terms of 
engineering, style, quality of ma- 
terials as well as quantity, has 
gone steadily up. 

“The list price of a 1925 model 
27 Buick was $1,665 compared with 
$945 for the 1940 model 41,” he said, 
“with the modern car having actu- 
ally many times the value. 

“Today’s comparable model has 
a 121-inch wheelbase, compared 
with a 114-inch wheelbase of 15 
years ago; for a little over half the 
price today’s car weighs 3,660 
pounds, against 3,245 pounds in the 
1925 model; that car had a 51- 
horsepower, six-cylinder motor, to- 
day’s is a straight eight developing 
107 horsepower. 

“Today’s car will go over the top 
of a 11 percent grade in high gear 
from a 10 mile per hour start at a 
speed of 34 miles per hour. The 
1925 model 27 couldn’t make it in 
high. 

“The 1925 model had a top speed 
of 60 miles per hour, today’s car 
is 25 to 30 miles per hour faster 


| than that. 


; “Twenty-five years ago, accord- 
ing to one of the large tire manu- 
facturers, a first quality tire sold 
for $22.80 and delivered approxi- 
mately 3,500 miles of service. To- 


day the first quality tire for the | "art, Ind., 
— Car sells at $15.95 and aver- | dent. made by Wilbur J. Schult, presi- 


ages 27,000 miles of service. This 
means that the motorist of 25 years 
ago paid $11 for the same tire 
= that he today can buy for 
Illustrating the improved value 
of the modern car, Mr. Williams 
listed the following items which he 
said are now included in the lower 
price of the car, but were not on 
the 1925 automobile: better styling, 
safety plate glass, improved ventil- 
ation, improved visibility, more lux- 
urious upholstery, adequate con- 
cealed luggage space, cigar light- 
ers, dual windshield wipers, safety 
headlights, all steel construction, 
and as accessories, controlled fresh 
air and heat defrosters, radio. 
In the chassis department he 
listed better lighting, direction 
signals, improved suspension, coil 
springs, shock absorbers, stabiliz- 
ers, hydraulic brakes, automatic 
choke, automatic starting, thermo- 
static temperature controlled en- 
gine cooling, balanced engine, 
bumpers standard equipment, spare 
tire standard equipment, remote 
operating driving control. 


Nov. Car Sales 
Put at 223,000 


DETROIT.—New Passenger car 
registrations in the United States 
in November, based on partial re- 
turns, are estimated by R. L. Polk 
& Co. at 223,000. 

This indicates that last month 
was the best November for auto- 
mobile registrations since No- 
vember, 1936, when sale of 223,560 
units was registered. 


_ Trailers Rebounding 

ELKHART, Ind.—An unprecedented 
| upswing in trailer sales, which already 
shows a gain of 300 percent, has neces- 
sitated the addition of a night shift in 
the plant of Schult Trailers, Inc., Elk- 
according to an announce- 


e 
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Buick December 


Sales Running 
30.5% Above 738 


FLINT, Mich.—W. F. Hufstader, 
general sales manager, Friday an- 
nounced domestic retail deliveries 
of Buick motor cars during the 
first 10 days of December totaled 
7,818 units, compared with 5,988 in 
the corresponding period last’ year, 
a gain of 1,830 cars or 30.5 percent. 


Deliveries during the period 
brought domestic sales for the year 
to date over the 200,000 mark, he 
said, retail sales in the United 
States since the first of the year 
totaling 204,764 units, against 156,- 
706 in the corresponding period 
last year. This is an increase of 
47,968 units or 30.6 percent over 
last year’s volume. 


This is the second time in over 
10 years Buick has exceeded an an- 
nual domestic volume of 200,000 
cars and it is expected the 1939 
total will top the best previous 
years during this period. In 1937 
Buick delivered 204,509 cars at re- 
tail in the United States and last 
year accomplished an aggregate of 
169,589 domestic sales. 


Continued strong winter demand 
was foreseen by the executive with 
sales at levels substantially above 
a year ago. Used car sales are at a 
corresponding rate, he said, Buick 
dealers having delivered 11,323 used 
cars during the first 10 days of the 
month against 8,960 in the corre- 
sponding period last year. 


Chrysler Sales 
Division Output 


2,377 in Ist Week 


DETROIT.—In the first working 
week after the resumption of pro- 
duction, the Chrysler Sales division, 
Chrysler Corp., turned out 2,377 
cars. This was larger than the 
corresponding week of December 
1938, and is one of the best in re- 
cent years. 


This high rate of production 
was possible in spite of the ex- 
tremely rigid inspection standards 
in force. With the resumption of 
activity with its brisk demand for 
cars, the inspection department 
leaned over backwards to make 
sure every car leaving the factory 
was as nearly perfect as superior 
craftsmanship, advanced methods 
and machinery and close tolerances 
could make it. 


“Distributors and dealers have 
expressed themselves as surprised 
and delighted over the manner in 
which high production was re- 
sumed, and many of them have 
said that they began to receive 
cars much sooner than they be- 
lieved would be humanly possible,” 
said Charles L. Jacobson, general 
sales manager. “It speaks volumes 
for the efficiency of our manufac- 
turing methods that things could 
be running at such commendable 
speed so soon after our force re- 
turned to work.” 


Dodge Appoints 
Regional Heads 


DETROIT.—The appointment of 
Charles E. Sering as manager of 
the Dodge Cincinnati region, suc- 
ceeding C. W. Chapman, resigned, 
is announced by F. H. Akers, vice- 
president and director of sales, of 
the division. Sering’s appointment 
is the most recent of a series of 
promotions he has received since 
joining Dodge as a used vehicle 
representative in Omaha in 1929. 
In 1938 he was appointed Dodge 
Detroit regional manager which 
position he leaves to assume his 
new duties in Cincinnati. 

L. F. Van Nortwick has suc- 
ceeded Sering as Detroit regional 
manager. Van Nortwick had been 
assistant manager of the Dodge 
Detroit region since early this year. 
He has been connected with the 
automobile business since 1921. He 
joined Dodge in 1924, .. 
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NAM Urges Earl 


Says Future Improvement 
Hinges on Industrial Peace 


NEW YORK.—Resolutions call- 
ing for revision of the National 
Labor Relations Act, the Fair La- 


bor Standards Act, the two Se- 
curities Acts, and the unemploy- 
ment insurance provisions of the 
Social Security Act were adopted 
by the 44th annual Congress of 
American Industry, sponsored by 
the National Assn. of Manufac- 
turers, at its closing session Dec. 8 
in the Waldorf-Astoria Hotel. 

Automotive and related indus- 
tries were prominently represented 
among the 2,000 attending dele- 
gates and in committee member- 
ships. Resolutions committee mem- 
bers included: Charles E. Speaks, 
president, Fisk Rubber’ Corp.: 
Donaldson Brown, vice chairman, 
General Motors Corp.; Harvey C. 
Fruehauf, president, Fruehauf 
Trailer Co.; Pyke Johnson, general 
‘manager, Automobile Manufac- 
turers Assn.; F. E. Schluter, presi- 
dent, Thermoid Co.; Robert H. 
Colley, president, Atlantic Refining 
Co.; J. C. Argetsinger, vice-presi- 
dent, Youngstown Sheet & Tube 
Co 


Also, C. Donald Dallas, president, 
Revers Copper & Brass, Inc.; Lam- 
mot du Pont, president, E. I. du 
Pont de Nemours & Co.; George 
W. Guth of Socony-Vacuum Oil 
Co.; W. T. Holliday, president, 
Standard Oil Co., Cleveland; Cor- 
nelius F. Kelly, president, Ana- 
conda Copper Mining Co.; Edgar 
M. Queeny, president, Monsanto 
Chemical Co.; Louis W. Shank, di- 


vision manager, Ethyl Gasoline 
Co.; E. T. Weir, chairman, Na- 
tional Steel Corp.; R. J. Wysor, 


president, Republic Steel Corp., and 
Howard I. Young, president, Amer- 
ican Zinc, Lead & Smelting Co. 

Other adopted resolutions called 
for a balanced budget, protection 
of citizens against encroachment 
by administrative agencies beyond 
the sphere of activities prescribed 
by law, elimination of government 
competition in the sphere of priv- 
ate enterprise and abandonment of 
the government’s reciprocal agree- 
ments in foreign trade. 

The congress declared itself op- 
posed to the Borah-O’Mahoney 
Bill for licensing industry, and de- 
manded closer consideration of the 
interests of shippers in transpor- 
tation legislation. The industrialists 
reaffirmed their opposition to the 
Guffey Coal Act and urged its 
prompt repeal. The group also ap- 
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RESOLVED: 


USE NICKEL CASTIRON 





Late last summer two _ intrepid 
brothers, Humphrey and Hunter 
Moody, established a new world 
endurance record for light planes, 
flying a Lycoming-powered Taylor- 
craft. Their 55 HP Lycoming dual 
ignition engine had previously won 
two other world’s records during 
1939. This light-weight four-cylinder 
opposed air-cooled engine is pro- 
duced by the Lycoming Division of 
Aviation Manufacturing Corpora- 
tion, an organization having broad 
experience with high powered en- 
gines for all automotive applica- 
tions. For small aircraft engines 
Lycoming makes crankcase and 
cylinder blocks as two separate 
castings. Alloy cast iron contain- 
ing Nickel is specified because its 
high strength permits using light 
sections. The material used is an 
electric furnace Nickel alloy cast 
iron, developing a tensile strength 
above 50,000 p.s.i. Nickel added to 
iron promotes a close-grained, uni- 
form structure, 
and induces good 
machinability. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





proved continuance of its own re- 
search activities in the field of 
agriculture with a view to promot- 
ing the interests of the farmer as 
essential to prosperity as a whole. 


Opposition to war was expressed 
in another adopted resolution, in 
which the congress affirmed its 
“intense desire for peace with a 
full realization of the irreparable 
destruction by war of lives, homes 
and human happiness, with crush- 
ing depression and economic chaos 
inevitably following in its wake,” 
and urged American industry “to 
use its utmost endeavor in working 
for the continued peace of our 
country.” 


The resolution on the National 
Labor Relations Act stated: “For 
six years, the nation has been sub- 
jected to a national labor policy 
which has provoked more strikes 
and disputes than have occurred 
during any comparable period in 
our history. Employes, employers 
and the general public have all 
shared in the tremendous waste, 
loss and suffering which have re- 
sulted. 


“Industry is convinced that no 
sustained or permanent improve- 
ment in business or employment 
will come until the National Labor 
Relations Act is substantially re- 
vised to remove inequalities, to in- 
sure impartial administration and 
fair hearings and to guarantee to 
employes real freedom in the se- 
lection of their representatives 
without intimidation or coercion 
from any source whatever.” 


H. W. Prentis jr., president, 
Armstrong Cork Co. was an- 
nounced as the 1940 president of 
the National Assn. of Manufac- 
turers. Howard Coonley, chairman, 
Walworth Co., was elected board 
chairman and Charles R. Hook, 
president, American Rolling Mill 
Co., was named executive com- 
mittee chairman. New vice-presi- 
dents are Edgar M. Queeny, presi- 
dent, Monsanto Chemical Co.; J. 
Howard Pew, president, Sun Oil 
Co., and Walter J. Kohler, board 
chairman, Kohler Co. 

Regional vice-president are Lam- 
mot du Pont, president, E. L. du 
Pont de Nemours & Co., Inc.; H. 
A. Bullis, vice-president, General 
Mills, Inc.; C. S. Davis, president, 
Borg-Warner Corp.; ‘Walter D. 
Fuller, president, Curtis Publishing 
Co.; P. H. Hanes, president, P. H. 
Hanes Knitting Co.; W. T. Holli- 
day, president, Standard Oil Co., 
Cleveland; Sinclair Weeks, Reed & 
Barton Corp., and J. D. Zellerbach, 
president, Crown-Zellerbach Corp. 


Other 1940 officers include: 
Treasurer, S. Bayard Colgate, 
chairman, Colgate-Palmolive- Peet 


Co.; executive vice-president, Wal- 
ter B. Weisenburger, and secre- 
tary, Noel Sargent. 


Willys Distributor 


MILWAUKEE, Wis.—E. W. Schwarz 
Motors, Inc. has been named dis- 
tributor for Willys-Overland Motors, 
Inc. for 25 counties in this area. Nor- 
man Wold is in charge of service at 
the new distributorship. 
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MURRAY HOFFSTEIN’S picture which was declared the winner in the Pack- 
ard Motor Car Co.’s big New York automobile show photographic contest. This 


is the winnah. 





auakonl ak ; cer to ane = W. M. enn 
ackard who presente mw e winn in behalf 
Motor Car Co., to ‘‘ask the man who won one.” a a er 





DETROIT.—Just in time to be 
both a birthday present and a 
Christmas present, a Packard One- 
Ten convertible coupe was pre- 
sented here on Dec. 7 to Murray 
Hoffstein, 22 years old, 76 West 
69th St., New York City, by W. M. 
Packer, vice-president of distribu- 
tion of the Packard Motor Car Co. 

Hoffstein took the first prize 
photograph out of nearly 2,500 
photographs submitted by 1,000 
contestants during the Packard 
amateur photographers’ contest 
held during the recent New York 

| automobile show. 

The first prize winner is an am- 
bitious young hospital technician 
during working hours and an en- 
thusiastic amateur photographer 
and radio operator in his spare 
time. 

A girl, Miss Pearl D. Cohen, 1250 
5ist St., Brooklyn, was the winner 
of the second prize of $250. Twenty- 
four years old, Miss Cohen is em- 
ployed as a clerk by her father. 

Third prize of $100 in the contest 








Automobile Battery Sales 
For 1939 Seen $110,000,000 


NEW YORK.—New research de- 
velopments, coupled with improved 
business conditions, are expected to 
result in a 1939 automobile storage 
battery sales increase of approxi- 
mately 15 percent to give the in- 
dustry a $110,000,000 year, J. J. 
Newman, vice-president of the B. 
F. Goodrich Co., announced last 
week. Sales volume may increase 
by as much as 3,500,000 units, he 
said, due to replacement sales to 
owners of 1937 cars. 

The outstanding research de- 
velopments of 1939 have been di- 
rected toward increasing starting 
ability, eliminating failures caused 
by shedding material from positive 
plates, and toward preventing short 
circuits caused by the accumula- 
tion of such lost material at the 


bottom of battery cells, Newman 
said. 

A single development—the use of 
flexible and porous spun glass re- 
tainer mats on each side of positive 
plates—enabled the industry to 
make great progress in solving 
these three problems, Newman 
pointed out. For use in the new 
Goodrich Glasstex batteries, the 
mats are woven from thread spun 
from glass marbles. Approximately 
500 miles of the thread, drawn 
from five marbles, is required to 
make mats for a single battery, 
Newman said. 


Timken Adds Workers 


WOOSTER, O.—Wooster plant of the 
Timken Roller Bearing Co., is operat- 
ing with 80 men, the largest scale it 
has operated on for several years, ac- 
cording to Harry McCool jr., manager. 


Packard Awards Prizes 
In N.Y. Photo Contest 


sales manager of 
of the Packard 








went to Clifford Rice, 82-05 Ank- 
ener Ave., Elmhurst, N. Y. He is a 
young married man who is em- 
ployed as a lettering artist by the 
Winthrop Chemical Co., New York. 
Four fourth prizes of $25 each 
were received by Oliver G. Ayer, 
2964 Perry Ave., Bronx, N. Y.; 
Duncan B. Butler, 19 Berkley 
Place, Glen Rock, N. J.; Sifton 
Friedman, 120 LeRoy Court Apts., 
60th and Warrington Aves., Phila- 
delphia, and Eugene M. Serota, 
3636 N. 17th St., Philadelphia. 


The winners of 20 additional 
prizes of $10 each are Herbert 
Baasch, 86 Harrison Ave., Baldwin, 
Long Island; Catherine Budinich, 
114 Sixth St., W. New York, New 
Jersey; A. C. Ebbesen, 65 Park 
Ave., New York City; Alan Fon- 
taine, 71 E. 77th St. New York 
City; Wallace M. Hyman, 12 W. 
21st St., New York City; Evange- 
line Martell, 8605 91st Ave., Wood- 
haven, N. Y.; Leslie Peat, 440 W. 
34th St., New York City; Fred F. 
Ritterbusch, 151 W. 30th St., New 
York City; Robert William Rod- 
man, 20 Graham Terrace, Mont- 
clair, N. J.; Darwin Satterthwaite, 
91 Maplewood Ave., Huntington, L. 
I.; Amelia Vicary, 157 E. 72nd St., 
New York City; Martin J. Winnick, 
113 Rose Terrace, Newark, N. J.; 
Fanny Yegelwel, 318 Myrtle Ave., 
Brooklyn, N. Y.; Lucille A. Caria, 
3524 95th St., Jackson Heights, L. 
I.; Al. Josef Hefner, 5235 79th St., 
Elmhurst, L. I.; John Katcher, 2% 
Andrew St., Bayonne, N. J.; Ray 
Pulitano, 189A Schaeffer St., Brook- 
lyn, N. Y.; Harry E. Purdy jr., Can- 
non Hill, Huntington, N. Y.; Mau- 
rice J. Vauclair, 32-5735th St., As- 
toria, L. I.; James P. Whiskeman 
jr.. 28 Harmon Drive, Larchmont, 
MN. ¥. 


In addition, 100 awards of hon- 
orable mention were made. j 
The Packard photo contest at the | 


| New York show brought in nearly 


2,500 photographs from 1,000 con- 
testants. Judges of the pictures 
were Dr. Maximilian Toch, F.R.P.S., 
William Zerbe, F.R.P.S., and Wal- 
ter K. Nield, manager of the art 
department of Young & Rubicam. 


y Revision of Wagner Labor Actw 


Automobile Held 
Spotlight at N.Y. oi 


° ° , ft 
Chemical Displa nbing, 


bbing, 
of the 
NEW YORK.-- Products an@ive aft 
processes related to the construchyor to | 
tion and operation of motor vem a fev 
hicles were shown by many of thée on C 
more than 300 exhibitors at thé, 
Seventeenth Exposition of Chemi 
cal Industries which has just con 
cluded a highly successful six-da an 
run in Grand Central Palace. oilitat 


Among the outstanding exhibitfeast 35 
of particular automotive interes§pits ot 
was the display by Bakelite Corp§peir st 
which showed eight major iniind. Ar 
dustrial contributions made by it@fant, 
laboratories in the brief periogpa' m 


1 


erybor 


since the last chemical showsbw tag 
These contributions included th@, the 
development of phenolic resig, year. 
bonds for brakelining and othe#.. who! 
improved synthetic plastics o ne of tl 
benefit to the automotive industry— gn o| 

Other exhibitors of automotiv@ws tha 


interest at the show included: In@pt. 
ternational Nickel Co., Americar 

Hard Rubber Co., American Mag surpl 
chine & Metals, Inc., Budd Mfgised a 





Co., Cambridge Instrument Cogthe eat 
Commercial Solvents Corp., Engle#ter, a! 
hard, Inc., General Electric Cojrer to 
Grinnell Co., Inc., Johns-Manville§ of th 
Motor Improvements, Inc., Na long 
tional Carbon Co., Norton Co., Py@itors c¢ 
rene Mfg. Co., Quigley Co., Incjed the 
Tagliabue Mfg. Co., Yale & Towng ballo 
Mfg. Co. itches 
Also, Acme Steel Co., Alleghenyt won 
Ludlum Steel Corp., Aluminum Coplies by 
of America, Burnett-Cravens Cogbon C 
Republic Steel Corp., Borg-Warnegive, Pe 
Corp., Carborundum Co., Carnegiegese Cr 
Illinois Steel Corp., Dow Chemicag Co., 
Co., Parker Appliance Co., and th@ Slee 
Association of American Soap ten In 
Glycerine Producers. Louis 
= a k, er 
° ” g, cl 
Ohio Automotive §—, é 
Assn. Announces F*,* 
° s. Tl 
List of Trusteestiy an 
COLUMBUS, 0.—The complete’ 4! 
list of new trustees of the Ohio 
Automotive Assn. elected at the@Met alc 
annual convention held in this cityate we 


last week has just been announced@S 


from the headquarters of the asso# the 1 
ciation. The new members are: el hea 
Joseph A. Sander, 1847 Reading ” 
Rd., and John Herbert, 6050 Springf™ ti 
Grove Ave., Cincinnati, District 1°? att 
R. J. Rogers, Rogers-Pontiac Co.g* 8© 
404 N. Main St., Dayton, District 2% ra 
Lynn B. Timmerman, Timmermarm™8 
Sales, 545 W. Market St., Limaf*’ Ele 
District 3. Edward T. Keller, Keller? x 
Nash Co., 1017 Madison Ave., Tot “ 
ledo, and Ford Creek, Creek Moto os h 


Sales, 113 E. Lynn St., Bryan, Dis el 


trict 4. George C. Bobb, Bobb il = 
Chevrolet Co., 621 Parsons Ave. ond | 
and G. C. Belt, Packard-Columbus,*® = 
Inc., 288 E. Long St., Columbusg’ Pah 
District 6. aaa A 

Ralph N. Moorhead, 37 Park won 
Ave., Mansfield, District 7. Fredy ji; 
Beasley, Beasley Sales Co., Athensije | . 
District 8. L. S. Bowlus, Bowlustprace 
Nash Co., 925 Cleveland Ave., Cantjineg | 
ton, District 9. B. L. Taylor, Maydatic gz 
flower Motors, 328 W. Market St.4, muc 
Akron, District 10. E. DeMooy, De4man ; 
Mooy Motors, Inc., 14312 Lake-ngix 
wood; Sam R. Klein, Frankel Chevys st 
rolet Co., 1258 E. 105th St., Cleve onkey 
land, and J. J. Hengesbaugh, 11%wartt 
E. Bridge St., Elyria, District 11Bbe dis; 


W. A. McDowell, 419 W. Marketiat jg | 





St., Warren, District 12. of 
eee parant 

Houde Is Working f=: 
: o n't col 

Three Shifts Daily {ev 


To Meet Demand 


BUFFALO, N. Y.—Houde Engi-fcInty 
neering Corp. currently is working? sk 
three shifts a day, turning outro 1 
about 25,000 automobile shock apt a I 
sorbers every 24 hours. . pe 


In addition, the company is) 
making “shocks” for steam shovel}... 
buckets, streamlined trains, ma- 0 
chine guns, printing presses and ae 
airplane landing gear, some used Fy g 
by the army. Houde also makeSheng ¢ 
parts for automotive and airplane § mirr, 
engines. ; 











ct Weeding the ASI Show 


By J. C. WEED 
Id 


ofa 
pla pbing, knee-aching booth visit- 

“Hof the world’s greatest auto- 
ts an@ive after-market show will en- 
nstruciiyor to give you, who did not at- 
or vem a few highlights of what took 
of th@e on Chicago’s Navy Pier this 








folks, your stumbling re- 
porter stumbling this Thursday 
nt after four days of foot- 


chrome plated butterflies trying to 
get through a window—one turned 
to the other and said, “now I 
know what’s in my stomach.” .. . 
The parody film shown by A. B. 
Coffman, show manager to the past 
and present show committees 
which ends up with a remark made 














































































































at thé in the sound trailer while the 
1k. pic- 
os + * # j ture shows Chief Justice Hughes 
Ons verybody who makes anything | t@lking from a platform, “the job- 


six-da bers who are bothered with new- 
comers in the distributing field 
don’t have any more trouble than 
r do with my G— damn new jus- 
tices.” . . . The wild west exhibit 
conducted by Casite with their men 
in 10-gallon hats next door to the 
Automotive Service booth ... the 
band wagon in gaudy colors which 
Walker Mfg. invites the jobbers to 
get on for 1940 . . . the Sleetex 
twins with their shapely legs .. . 
and the many well known adver- 
tising agency men like Marty 
Goldman of Aitken Kynett, Oak 
French of St. Louis, Art Moggee, 


car and truck maintenance and 
“ Gabilitation seemed to be there. 
xhibit#east 351 of them stretched their 
nteresfipits out for about five miles— 
Corp§heir spaces had been laid end 
rr ingnd. And according to Pop Ned 
by it@ifant, the genial manager of 
Periog@pa, more jobbers with their 
ShoWibw tags were ankling up and 
d th@, the aisles than in any prev- 
resi, year. There were so many 
othe e wholesalers here that it gave 
“ Ofte of the more energetic exhibi- 
ustry— an opportunity to stage side- 
i. ws that nearly eclipsed the big 
> Ingnt. 
ericar 
1 Mag surplus of visitors each day 
Mfgised a shortage of sandwiches 
q Cogthe eating stands and your re- 
Ungle#ter, among others, never got 
+ Co§rer to the restaurant than the 
nville§ of the line at the bottom of 
Na@ long flight of stairs. But ex- 
. Py@itors came to our rescue and 
’ Incfed the day—while rulers, pen- 
owng® balloons, walking sticks and 
tches were offered, the show 
won the day had as the cast, 


* * * 







CLASS OF SERVICE 
This is a full-rate 





Zhen, 
n Coplies by Fulton Co. and National 
/ Coftbon Co., Coca Cola by Dolve 
arnemve, peanuts by A. P. Parts Co., 
legieBese crackers by Wagner Elec- 
micake Co., nuts by Supco Products 
d thal Sleetex, lollypops by Man- 
ip ten Insulated Wire, popcorn by 
Louis Spring, pretzels by Grey 
k, candy by Champion Spark 
g, cider by Warner Patterson 
i doughnuts by somebody we 
d to backtrack but never found. 
te even provided bibs, though 
ry were expected to be worn as 
sagetfs. Those who went to the Dill 
ves oth and the John Bean booth for 
se delicacies were disappointed. 
* +. * 





HOLE OFFICE 
P 


28 






plete 
Ohia 
thaMet along the endurance contest 
cityate were W. S. Isherwood of A. 
nced@Spark Plug who invited us up to 
isso the magician bartender at his 
el headquarters .. . C. E. Ihrie 
ARO Equipment who was 
ringeesed as a new daddy over the 
‘t 1eePtion his new power tool kit 
Co.PS getting . . . More DeWitt of 
ct 2pampion Spark Plug who was 
ying to find a victim for a droll 


VAS ONLY Ail 
BEE HIVE OF 





din g 


ma 
imayank ... Freeman Barnes of Gen- 
lerg#! Electric with his new five- 


Tosh sealed beam lamp .. . Frank 
otoretwab of Lempco Products who 
Dise¥ays had a crowd listening to his 
ybbgel about grinders ° Dan 
vefiley of Electric Autolite and 
buspesers of Libbey-Owens-Ford who 
busft Planning an all Toledo rubber 
ss dance hall floor so that next 
___ Bar's Autolite “night club” danc- 
ar'@s won't break their teeth when 
; ey slip going through their rou- 
a le... F. G. Teufel of Willard 
USMorage Battery who patiently ex- 
anined the reason why their auto- 
8YSatic safety fill that never drinks 
‘@0 much cannot be applied to the 
€tman system ... Frank Willis of 
€endix Products with his now fa- 
€Vous story of how man acquired 
veSonkey business and bull . . . Herb 
owarth of Alemite with a new 
: be dispenser that will take grease 
€Mat is almost solid ... J. A. Gra- 
of Purolator who wouldn't 
larantee that his filter would 
' ep a headache out of Scotch... 
, piss Case of Thermoid who still 
m’t convinced that a moulded lin- 
y BS won’t withstand all convention 
quids . . . Charlie McIntyre of 
d at famous Monroe equipment 
of McIntyre, McIntyre and 
yi-McIntyre who is busy trying to de- 
ngign shock absorbers for whole- 
utlers’ feet while at ASI shows... 
b-?. C. Dailey of Wolverine Empire 
fining with his midget model of 
isP® Original Drake oil well. 
ad OK * 


| Highlights here and there: The 
F jobbers who stopped in front 





el 
An 


ae the Shaler booth and watched 
'~@ groups of fluttering rivets 
e end their way around a circle on 

f mirror, looking all the world like 





q 
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2751 EAST JEFFERSON AVE= 





Hal Trump, Loren Robinson of 
Campbell-Ewald, Hal Keeling and 
Don Collins of Keeling & Co., 
Truman Campbell of D. P. Brother 
Co., Johnny MacManus of Mac- 
Manus, John & Adams; Chester 
Ragland of Van Auken Ragland, 
Storey Larkin of Sidener and Van 
Riper and Parker Holden, among 
others whom we noticed, were 
sticking fairly close to their clients 
while they were so prominently ex- 
posed. 


Hoffman to Aid 
Link-Belt Co. Head 


CHICAGO.—Ralph M. Hoffman, 
for the last eight years vice-presi- 
dent and sales manager of Link- 
Belt Co. Pacific 
division, San 
Francisco, has 
been appointed 
assistant to Al- 
fred Kauffman, 
president of the 
parent organiza- 
tion, Link - Belt 
Co., with head- 
quarters in Chi- 
F i cago. 

, a Hoffman came 

R. M. Hoffman (to the Link-Belt 

organization in 

1923 as manager of Link-Belt 

Meese & Gottfried Co.’s Seattle 
branch. 


N. Y. Merchants Plan 
Holiday Schedule 


NEW YORK.—A holiday sched- 
ule has been approved by the board 
of directors of the Automobile Mer- 
chants Assn. of New York, which 
has been recommended to members. 
Dealers adopting the schedule will 
close all departments on New 


Autocar Heavy Truck 
Sales Continue Gains 


ARDMORE, Pa.—The Autocar 
Co. disclosed that sales of heavy 
duty trucks, such as are used in 
heavy industry and in long dis- 
tance transportation, has shown an 
increase of 33 percent for the first 
10 months of this year, compared 
with the same time in 1938. 

For the last four months of that 
period the ratio of increase was 43 
percent, reflecting a general for- 
ward movement which is still in 
progress. No sales to foreign bellig- 
erents are included in these figures. 





Leipzig Fair Dates 
Ww YORK.—Following its regular 


E 
schedule, the Leipzig Trade F. ill 
be held from Mar 3°to 10, i940" - 


UNION™ 


NEWCOMB CARLTON J. CS. WILLEVER 
CHAIRMAN OF THE BOARD 


R. B. WHITE 
PRESIDENT 


ILL 15 1245P 
STAFF SLOCUL PUBLISHING CO= 


ELEVEN LIONTHS AGO OUR PICTURE LiAGAZINE (AUTOMOTIVE SERVICE) 
SHOW THIS WEEK OUR BOOTH 


IDEA. AT THE ASI 
ACTIVITY. fANUFACTURERS 


‘ 
-— 


NEW PRODUCTS RECEIVED BY OUR EDITORS. LEADING JOBBERS Frot} 
PHILADELPHIA 10 LARSHALLTOWN IOWA ARE SIGHILG UP of ouR 
SUBSCRIPTION PLAN TO MAIL IMPRINTED COPIES [MONTHLY To THEIR 
BEST CUSTOMERS. CONCENSUS OF OPINION IS: THAT AUTOLIOTIVE 
SERVICE HIAGAZINE SUPPLIES THE MISSING LINK BETWEEN 
WAUUFACTURER JOBBER AND THE SERVICENEN Wo SELL Alli 
PARTS AND ACCESSORIES IN THE THIRTY LUILLION REGISTERED 10TOR 
VEHICLES. EVERYONE ON OUR STAFF WHO HAS HELPED PIONEER 
PICTURE PAPER FOR SERVICE MEN HAS A RIGHT TO Be ELATED OVER 
ITS RECEIPTION AT THIS GREAT sno CONGRATULATIONS= 

GEORGE 1] SLOCUI PUBLISHER, 


THE COMPANY WILL APPRECIATE SUGGESTIONS FROM ITS PATRONS CONCERNING ITS SERVICE 





WESTERN ~ 


FIRST VICE-PRESIDENT 


——————_——————————————— 
The filing time shown in the date line on telegrams and day letters is STANDARD TIME at point of origin. Time of receipt is STANDARD TIME at point of destination 


Z:i113 DPR COLLECT=CiIICAGO 639 DEC 15 PM 2 35 


AUD JOBBERS ALIKE HAVE 
PRAISED THE NEW MAGAZINE AND THE HOLD IT ALRZADY HAS ON THE 
SERVICEME: Li DOTI] DEALERSHIPS AND INDEPENDENT SERVICE 
STATIONS. VISITORS AT OUR BOOTH ARE AMAZED TO EXANIINE THE 
ACTUAL TYENTY ONE THOUSAND INQUIRIES FROLI READERS REGARDINIC 


7 


Year’s Day, Decoration Day, Inde- 
pendence Day, Labor Day, Thanks- 
giving Day and Christmas Day. All 
departments also will be closed on 
Election Day when a presidential 
election is being conducted. 

On Lincoln’s Birthday, Washing- 
ton’s Birthday, Columbus Day, 
Election Day, excepting presiden- 
tial elections, and Armistice Day, 
the schedule provides for open 
salesroom, with office and service 
operating with limited force. On 
these days of limited force opera- 
tion, employes are staggered; those 
working Lincoln’s Birthday do not 
work on Washington’s Birthday, 
and vice versa. The same procedure 
is carried out on Columbus and 
Armistice Days. 





Plants Reopen 

CANTON, O.—Settlement of the 
Chrysler strike will benefit at least 
three Canton plants, Timken Roller 
Bearing Co., Republic Steel Corp., 
and the Canton Drop Forge & 
Mfg. Co. 

Officials of the Timken company 
announced that as a result of the 
settlement, several departments 
which had been working four days 
a week will return at once to a 
five-day week schedule, affecting 
approximately 400 men. 
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Motor Stocks Stea 


Shares Lead Market Firmness \cheyrolets Service Solons 


Following Sept. War Boomlet 


Special to Automotive News 

NEW YORK.—Action of motor 
shares on the New York Stock Ex- 
change continues to follow a pat- 
tern that is getting to be familiar 
in spite of its comparative new- 
ness. Incidentally it is a pattern 
similar to that which has been 
followed by the entire stock mar- 
ket, with the exception of some of 
the “war babies,” for some time 
past. 

But it is a pattern so new that 
no one seems willing to count too 
much on it. Over the past couple of 
years advances and declines in the 
stock market have been quick and 
sharp. Advances usually have fol- 
lowed comparatively long periods 
of dullness, as if the Street sud- 
denly made up its mind as to what 
the outlook was for the immedi- 
ate future and then lost no time in 
acting on its conviction. Then it 


NADA 


(Continued from Page 1) 


tions contained in the recent report 
of the federal trade commission. 
Heading the speakers’ program 
will be Congressman Wright Pat- 
man, co-author of the Robinson- 
Patman Act, who will discuss 
“What’s Ahead in Federal Legisla- 
tion.” His talk will be delivered 
Wednesday morning, Jan. 24. 


On the same program will be a 
member of the federal trade com- 
mission and Harlan W. Kelley, spe- 
cial counsel of the Wisconsin State 
Banking Commission. 

Other speakers on the conven- 
tion program are Samuel Heimlich, 
veteran Dodge dealer of Long 
Branch, N. J., whose subject is 
“Restoring Legitimate Competition 
in Automobile Selling’; and Charles 
W. Bishop, general counsel of 
NADA, who will discuss the model 
contract which NADA has pre- 
pared and submitted to the indus- 
try as a form of agreement to sta- 
bilize automobile retailing. 

Other speakers well known in 
public and business life are being 
arranged for, according to the con- 
vention committee, which consists 
of Harry Sommers of Atlanta, Ga., 
chairman; Lee D. Butler of Wash- 
ington, D. C., co-chairman; C. M. 
Bishop of Brooklyn, N. Y., and 
Herman Wangelin of Belleville, Ill. 


Bus Operators Meet 


NEW YORK.—The New York City 
Interstate Motorbus Assn. sponsored a 
private meeting here Friday of inter- 
city bus companies affected by Mayor 
LaGuardia’s recent announcement that 
all interstate and interurban buses 
will be barred from this city’s shop- 
ping, theater and financial districts 
after Jan. 1, 1941. Whether to initiate 
legal appeal against enforcement of 
the drastic ban, which would force 
abandonment of present terminal fa- 
cilities, was scheduled for considera- 
tion at the meeting. 


... IN BOSTON 











HOTEL KENMORE 


Commonwealth Avenue at 
Kenmore Square 


Where you will meet the men in 
the industry —the KENMORE is 
located on Automobile Row. 


@ Rates from 3.50 

@ All rooms with tub and shower 
@ Ample parking space 

@ Cozy lounge bar 


L. E. Witney, Managing Director 





|has settled down to cogitate over 


what the 
would be. 


Suddenly, in June 1938, the in- 
vesting public decided business was 
going to be good in the last half 
of that year and the stock market 
went up sharply and quickly. Then 
it settled down for another period 
of waiting, with foreign develop- 
ments from that point on account- 
ing for most of the rises and falls. 


STOCK PRICE AVERAGES 


next business move 


Previous Latest Year 

Week Week Change Ago 

24 motors ........... 35.88 35.93 +0.05 32.89 
10 car-truck co.’s ... 38.42 38.51 40.09 33.73 
10 parts-access. ..... 25.74 25.53 —0.21 27.23 
4 tire-rubbers ...... 22.85 22.74 —0.11 29.41 


In July of this year the market ap- 
peared to decide that business this 
fall was going to be good and 
acted accordingly. Then came the 
war and a swift rise for two weeks, 
since which there has been little 
change. 

Automotive stocks now, for in- 
stance, are only half a point below 
where they were on Sept. 20 after 
the war boomlet in the market. 
This is a better record than for the 
market as a whole. But now inves- 
tors are waiting for a signal as to 
what to expect in the first half of 
1940. As far as the automotive in- 
dustry is concerned, the outlook 
for the first quarter of next year 
is for one of the best production 
periods for the first three months 
in the industry’s history. Whether 
the stock market has _ already 
taken this into consideration and 
is looking further ahead is what 
investors are asking. 

Indications are the answer will 
be given within a few weeks. 


Warner & Swasey 


Salesmen Predict 
Good Ist Quarter 


CLEVELAND.—A satisfactory 
first quarter for business in gen- 
eral throughout the United States 
was forecast by salesmen of the 
Warner & Swasey Co., turret lathe 
manufacturers, who met here last 
week for the company’s annual 
sales conference. 

The 21 salesmen, from all parts 
of the country, were asked a series 
of specific questions regarding the 
business picture in their respective 
territories. 

To the question, “What is the 
outlook for business in general in 
your territory for the first quarter 
of 1940?” 16 of the 21 salesmen 
answered “good” and five answered 
“fair.” Not one thought that busi- 
ness in his territory would be 
poor. 
Replies to a question as to the 
current business picture with re- 
spect to producers’ goods _in- 
dustries, consumers’ goods _in- 
dustries, and retail trade, in the 
various territories, placed  pro- 
ducers’ goods industries in the 
lead. Producers’ goods were de- 
fined as equipment, machinery, 
materials, etc. bought by com- 
panies and consumers’ goods as 
merchandise, household devices, 
automobiles, etc. bought by the 
public. Seventeen of the salesmen 
rated producers’ goods industries 
as “good” and four as “fair.” 
Eleven of the salesmen rated con- 
sumers’ goods industries as “good,” 
and 10 as “fair.” Ratings as to re- 
tail trade were, 10 “good,” and 11 
“fair.” 








Champion Spark Plug 
Forces Visit Detroit 


DETROIT.—_Champion Spark 
Plug Co. field forces arrived in De- 
troit Sunday for their biennial in- 
spection of factory operations and 
equipment. 

A tour of the insulator division 
on Butler St. is scheduled, after 
which the group of 125 moves to 
Toledo headquarters. Business ses- 
sions outlining Champion’s future 
merchandising programs will ac- 
cupy Tuesday and Wednesday. 
Chief social function is to be a ban- 
quet in Toledo Tuesday night. 
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dy as Street Gauges 
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1940 Prospects tl 








PROPER TOOLS for the servicing of the new 19810 Chevrolet were approved 
7 the National 85 Club members during their two-day meeting. Here a group 
of service experts confer. Left to right are E. L. Stringer, Sandusky Chevrolet 
Co., Kingfisher, Okla.; W. A. Grant, Grant Chevrolet Co., Fremont, Nebr.; C. 
M. Davenport, assistant national director of service; J. E. Moore, president, 


Kent-Moore Co., Detroit; A. C. Peck, Glockner Chevrolet Co., Portsmouth, O., 
and S. E. Watters, Delta Chevrolet Co., Greenwood, Miss. 





REPRESENTATIVES OF Chevrolet’s approximately 27,000 service men in 
dealerships from coast to coast met in Detroit last week for their annual na- 
tional tool conference. Only presidents of the 85 Club in each zone were entitled 
to attend, and, inasmuch as presidency of the honorary organization is based on 
a merit system, these men are the top-ranking service men in the entire organ- 
ization. Shown above (left to right) are J. S. Corbett, Broadway Chevrolet Co., 
Louisville, Ky., vice-president of the National 85 Club; Ed Hedner, national 
director of service for Chevrolet, and R. J. Mason, A. E. Nugent, Inc., Los 
Angeles, club president. 





A PRECISION-CUT gear is the center of attention as the service men inspect 
the Chevrolet gear and axle plant. Left to right are P. Hostetler, Leedy Motor 
Co., North Manchester, Ind.; C. W. Halsey, assistant safety director, gear and 
axle plant; W. Rochee, Hildreth Chevrolet, Atlantic City, N. J.; G. Solberg, 
Nerhaugen-Korsten Chevrolet Co., Zumbrota, Minn.; C. I. Waites, White Motor 
Sales, neaster, O., and C. H. Gunning, Bresee Chevrolet Co., Syracuse, N. Y. 





MODERN EQUIPMENT to solve the service man’s problems caught every eye 
at the Chevrolet conference. Left to right, front row, are R. J. Mason, A. E. 
Nugent, Inc., Los Angeles; George Graham, chief engineer, Kent-Moore Co.; 

. T. Oliver, Hart Motor Co., Seattle, Wash., and P. Busefink, C. H. Stiver 
Chevrolet, Niles, O. In the background are (left) H. M. Page, assistant national 
director of service, and J. J. Jenkins, Showalter Chevrolet Co., Nampa, Ida. 





ro- 


PLANT INSPECTION tours were an interesting part of the tool parley 
gram. Here are (left to right) Ray Shank, Smith Motor Co., Elkhart, Ind.; Sam 


Dagen, Decker Chevrolet, Inc., Holland, Mich., and A. J. Delbou, Dunham 


Chevrolet Co., Newton, Mass. 


Cook County Sale 
Set New Novembe 


° rade 
All-Time Recordguc 
CHICAGO.—For the second cornet Wi 
secutive month, Cook County neg nev 
car registrations set an all-timpbich ¥ 
high for November with a total oie 


6,800 units. The figure comparegil be 
with 5,187 for the same month laggecutiv 
year. ith ac' 
The October registrations of 7,39 
had previously established a pea ors 
for that month in this area. We eX 
; Bureau of Motor Advice compila line 
tions showed Chevrolet in the lea@sfmat 
by a wide margin with 1,500 n ar 
against 569 for the previous mont er’s 
and 1,124 for November of ladie G 
year. Buick wound up in secon t in 
place with 940, Ford third witietcher 
898, Pontiac fourth with 637, Olddaghli 
mobile fifth with 553, Packard sixt G 
with 374, Plymouth seventh with, a 
331, Hudson eighth with 256, Merge, ‘gis 
cury ninth with 255 and Studebakels, de 
tenth with 233. te 


In order followed Nash with 22 
Cadillac-LaSalle with 189, Dodge Te 
with 134, Lincoln-Zephyr with s@2uars 
De Soto with 76, Chrysler with 744 bic 


Willys-Overland with 36, Graharpe Pet 
with 5, and Hupmobile with 1, — wha 
The protracted strike in thech ex 
Chrysler plants was responsible fosThe | 
the unfavorable showing made beiverti: 
Products of that corporations, 
Chevrolet’s big gain was aided b¥purna! 


a stepping up in production afteade 
a late model introduction, thereb¥igtom¢ 
making quantity deliveries possible bigest. 


Business Scores ] 
Big Nov. Gains in ance 
mpa 

Youngstown Are@! ¢f 
oted t 


YOUNGSTOWN, 0O.—Generakel w 
business, spurred by record-break#atom¢ 
ing mill activity, continued to scor@lue S 
good gains in November in th This 
Youngstown district. Better emépaijah 
ployment, greater payrolls and ough 
larger individual earnings were ret the 
flected in retail business in gen F 
eral, indicating that holiday shop at 
ping records established in 1924°” os 


will be broken. 

Business indicators for November vid 
show: Steel output averaged 92 nd rs 
percent; several rolling mill rec or 
ords were broken; power con+® &§ 
sumption established a new record 
for any November; postal receipts har 
for 11 months are already $5,008 wit; 
higher than for the 11 months o 


the record 1937 year; sale of ne —"s 
automobiles in November has beentyayj , 


exceeded only in two _ previoug,, dy 
years. 

Installation of telephones gained 
counter-seasonally. Number of re 
lief cases declined and cost of redire 
lief was lower despite the advent Cha 
of cold weather. hointe 


_ertwr. .. ales 
54% of Va. Cars Fis 
Found Defective 
In State Tests 


1 
rbe 
pl 
RICHMOND, Va. (UTPS).—Ac- 
cording to the Virginia division of 
motor vehicles, more than 54 per- 
cent of the automobiles in Virginia 
to undergo the last semi-annual 
inspection were defective. The total 
number tested was 418,734. 
Defects of the vehicles, in the 
frequency of their occurrence, were 
as follows: Faulty headlights, 
brake trouble, defects with lights 

















aul 
Ha 
m 
urn 


other than headlights, steering 
gear, signal device, windshield 
wiper. 


Arrests and summonses for own- 
ers of 822 automobiles without 
stickers, with 646 convictions, was 
reported for the first nine months 


of this year. re 
ee Had) 
Heads Dodge Group eau, 


ST. LOUIS.—At a meeting last week fin, 
of the St. Louis Dodge Dealers Assn., -— 
Sidney Weber of Sidney Weber, Inc., | 
was re-elected president and Earl Bit- 
zer, of the Bitzer Motor Co., East St. 
Louis, was elected secretary-treasurer. 
and A. C. Giomi of the Boyd-Giomi Mo- 
tor Co., vice-president. An advertising 
committee consisting of Giomi, Jacob 
Berin and Nicholas Strider was ap- 
pointed to handle all local advertising. | 


| 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





sale 


nbe 

| rade Drive 
Ore Studebaker is kicking off the new 
nd conar with an intensive campaign 
ity newer new distributors and dealers 
all-tim@pich will be centered in the trade 


total ofess. The theme of the campaign 
Mpare@il be that of the factory and field 
nth laggecutives’ personal familiarity 


#h actual retail selling. 
of 7,39%gvery top flight man in Stude- 
& peaker’s sales department has had 
i ide experience on the retail fir- 
OM pilawy jine. This begins with Paul G. 
he lea@jffman, president, who has long 
, Aen and is today one of Stude- 
} MOntByer’s most successful distribu- 
of lag 5; George D. Keller, vice-presi- 


Secon@st in charge of sales; C. S. 
d witBtcher, sales manager; T. F. 
’, Oldsiaghlin, assistant sales manager; 


rd sixt F, Gloster, assistant sales man- 
‘N Wither and practically all regional 
6, Mer®; ‘district managers have either 
lebake§.., dealers or worked closely with 
m for long periods. 


"ton The advertising will begin in 
vith g@enuary. It will carry photographs 
vith 74 biographies of the sales staff, 
sraha personal histories telling exact- 
11, what the retail experiences of 
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. Sun Oil, Philadelphia, has an- 
1M bounced the biggest advertising 


mpaign of its business career. 
Pregl of the advertising will be de- 
sted to the promotion of its motor 


nera which was introduced to the 
break@atomobile driving world as Nu- 
» scor@lue Sunoco. 


in th€ This new gasoline has been made 
T e€Mfrailable at all Sun stations. Al- 
+ @aNGough a premium fuel, it retails 
re re# the standard price. 


_ Forerunner has been the tech- 
190 Jical trade publication field. Count- 
‘ess articles have appeared in num- 


rous journals throughout the 


a orld. Now, the Sun Oil Co. in- 

1 rec nds to concentrate on newspaper 
cons general magazine columns. 
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dven§ charles J. Durban, recently ap- 

dointed manager, advertising and 

lales promotion of the U. S. Tire 
dealers’ Corp., makes a bow pic- 
prially in this week’s column so 
‘at all may see and know him. 
Durban is already on the job push- 
ig plans for U. S. Tire dealers. 












Harold Gerace (Jerry in Tom- 
om code), who came to Flint 
ournal nine months ago from the 
Wall Street Jour- 
nal, Detroit bu- 
reau, is going to 
be the new (full 
time and Simon- 
pure) automobile 
editor of the Flint 
Journal. Already 
known to many 
of the Paul Prys, 
Tom-Tom beaters 
and brass hats 
through his cov- 
‘Harold Gerace erage of the in- 
dustry for Van 

Hadley’s Wall Street Journal bu- 
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Cts the Ath Dimension 


By Pete Wemhott 


year as our chief peeper and who 
| now will specialize in local city 
politics. 

Admanager 


M. R. Crossman, of Madison, 
Wis., has joined the staff of the 
Barker-Coleman Co., machine and 
small tool division. Crossman will 
handle all matters pertaining to 
advertising and publicity. 


Probers Shop 
2,096 Used Car 
Ads in Chicago 


CHICAGO.—Just how closely the 
automobile division of the Chicago 
Better Business Bureau watches 
used car advertising in the news- 
papers and over the air is indi- 
cated by its report covering the 
first 10 months of this year and 
showing that investigations during 
that period totaled 2,096. 

Supplementing these _ activities 
was the shopping of 198 auto credit 
ads, securing publication of 32 
corrections and handling of 175 in- 
quiries. 

The activities have the financial 
support of the Chicago Automo- 
bile Trade Assn., which states that 
the objective is protection of the 
public and increasing of confidence 
in the purchase of used cars. News- 
papers and radio stations also co- 
operate in the work of raising ad- 
vertising standards and insistence 
upon truthful representations. 

During October, 242 advertise- 
ments were investigated, of which 
224 were found to be accurate. 
Four corrections were published 
and eight ads were changed as to 
wording to eliminate confusion. Of 
35 complaints registered by buyers 
or prospects, 12 were adjusted or 
handled by dealers, and the re- 
maining 23 were found to be un- 
justified. 


Chevrolet School 
Alumni to Meet 
In Detroit Dec. 22 


DETROIT.—An alumni banquet 
for graduates of the Post-Graduate 
School of Modern Merchandising 
and Management for Dealers’ Sons, 
the Chevrolet-sponsored auto “col- 
lege,” will be held at the Book- 
Cadillac here Dec. 22. The 23 
young men from this area who 
have graduated from the school to 
date will be the honor guests. 

T. O. McLaughlin, dean of the 
Post-Graduate School of Modern 
Merchandising and Management 
for Dealers’ Sons, and director of 
the curriculum, will conduct the 
meeting. 

Regional officials who will attend 
the banquet include W. J. Grave- 
son, assistant manager, and R. E. 
O’Brien, Detroit zone manager. Ap- 
proximately 20 applicants for en- 
rollment in future sessions of the 
school also will attend. 

The school will open its eighth 
session early in January. More 
than 200 young men have gradu- 
ated from this broad-range retail 
automotive training school, and 
many of them are currently oper- 
ating their own or relative’s deal- 
erships. 





New Orleans Reports 


November Sales Boom 
NEW ORLEANS.—Despite short- 
age:‘of some makes of cars because 
of factory labor difficulties, New 
Orleans retailers experienced their 
best month in six months during 
November with deliveries totaling 
647 cars. The month was the third 
highest for the year, being sur- 
passed only by deliveries in Janu- 
ary and May, according to com- 
pilations made here. 

New car sales for the first 10 
makes in New Orleans for Novem- 
ber were: Chevrolet, 184; Ford, 177: 
Plymouth, 39; Olds, 35; Hudson, 31; 
Buick, 30; Studebaker, 29; Pack- 
ard, 25; Mercury, 24, and Pontiac, 
23. 


HONORED FOR OUTSTANDING sales records during the 1939 model year, 


of the country 


W. Schuler, BR. S. Thomas, A. J. 
sales manager of Nash Detroit, and A 


Minnesota Launches 
Dim Your Lights Drive 


ST. PAUL, Minn—With more 
new motor vehicles rapidly appear- 
ing on the highways equipped with 
“sealed beam” headlights, Elden 
Rowe, chief of the Minnesota high- 
way patrol, has announced that 
rules are being tightened to stop 
the abuses of these new safety 
lights. 

“The new headlights are recog- 
nized as an outstanding achieve- 
ment to reduce the hazards of glar- 
ing or poorly adjusted lights,” 


were inducted recently into the Nash Honor 
salesmen. Typical was this outstanding 
general sales manager of Nash Motors; 
Nelson ° . 
° é. Tiedemann, 





leading Nash salesmen from all parts 


Club, a national honorary organization of top-ranking 


roup from the Detroit area. Left to right: A. BR. Boscow, assistant to the 
bott, sident of Nash Detroit Co., distributor; H. F. Mathie, C. 
Char © St. Clare W. °. Felix, K. M. Doran, E. Sample; Howard Bauer, 


Rowe said. “The new safety lights, 
however, are only safe when prop- 
erly used. If they are not properly 
depressed, or ‘dimmed,’ as required 
by law, when within 500 feet of an 
approaching vehicle, they are even 
more blinding and therefore more 
dangerous than the old standard 
lamp. 

State highway patrolmen, there- 
fore, are under orders to arrest any 
driver who refuses to dim his head- 
lights in accordance with law.” 


“Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 


Great Lakes Regional Manager. 


Goodrich Expands Line 
Of Store-Door Tires 


AKRON.—A more complete line 
of Store-Door Silvertown tires is 
available now for commercial op- 
erations featured by “stop-and-go” 
service conditions, according to the 
B. F. Goodrich Co. 

First introduced in December, 
1935, the Store-Door line has been 
enlarged with the addition of 10 
new tire sizes, designed especially 
for light trucks with load-carrying 
capacities ranging from one-half 
to two tons and over. 


RIDES tHat mapve History 





greates? generals of all time. 


IRINDIES 


Determined to break the power of Rome and establish 
Carthage as supreme in the world, Hannibal crossed the 
towering Apennine Alps into Italy in 217 B. C., using 
elephants to transport supplies. His 15-year campaign 
against vastly superior forces established him as one of the 


THAT MAKE SALES 


Good generalship and good salesmanship have 
this in common: both depend upon the ability 
to size up a situation and make the most of it. 
Today, new car buyers are demanding comfort 
in their automobiles as they have never de- 
manded it before. The successful salesman 


applies his sales efforts in tune with this demand, 


and stresses the riding comfort provided by well- 
designed seats, scientific spring suspension, 
and Delco Hydraulic Shock Absorbers. With a 
Delco-equipped car, the demonstration ride 
often “turns the tide” in converting a prospect 


into a customer! 


There is a patented Delco Hydraulic Shock 





preg taf 
ry 


YG . 





Absorber for every type of springing and 
assembly: Single Acting, Double Acting, Paral- 
lel Cylinder, Direct Acting, Inertia Control, and 
special applications for cars with Individual 
Wheel Suspension. Delco Products Division, 


General Motors Corporation, Dayton, Ohio. 


DELCO 


HYDRAULIC 
SHOCK ABSORBERS 











Motor Stocks Stea 


Shares Lead Market Firmness Chevton ry Chinas 


Following Sept. War Boomlet 


Special to Automotive News 

NEW YORK.—Action of motor 
shares on the New York Stock Ex- 
change continues to follow a pat- 
tern that is getting to be familiar 
in spite of its comparative new- 
ness. Incidentally it is a pattern 
similar to that which has been 
followed by the entire stock mar- 
ket, with the exception of some of 
the “war babies,” for some time 
past. 

But it is a pattern so new that 
no one seems willing to count too 
much on it. Over the past couple of 
years advances and declines in the 
stock market have been quick and 
sharp. Advances usually have fol- 
lowed comparatively long periods 
of dullness, as if the Street sud- 
denly made up its mind as to what 
the outlook was for the immedi- 
ate future and then lost no time in 
acting on its conviction. Then it 


NADA 


(Continued from Page 1) 


tions contained in the recent report 
of the federal trade commission. 
Heading the speakers’ program 
will be Congressman Wright Pat- 
man, co-author of the Robinson- 
Patman Act, who will discuss 
“What’s Ahead in Federal Legisla- 
tion.” His talk will be delivered 
Wednesday morning, Jan. 24. 


On the same program will be a 
member of the federal trade com- 
mission and Harlan W. Kelley, spe- 
cial counsel of the Wisconsin State 
Banking Commission. 

Other speakers on the conven- 
tion program are Samuel Heimlich, 
veteran Dodge dealer of Long 
Branch, N. J., whose subject is 
“Restoring Legitimate Competition 
in Automobile Selling”; and Charles 
W. Bishop, general counsel of 
NADA, who will discuss the model 
contract which NADA has pre- 
pared and submitted to the indus- 
try as a form of agreement to sta- 
bilize automobile retailing. 

Other speakers well known in 
public and business life are being 
arranged for, according to the con- 
vention committee, which consists 
of Harry Sommers of Atlanta, Ga., 
chairman; Lee D. Butler of Wash- 
ington, D. C., co-chairman; C. M. 
Bishop of Brooklyn, N. Y., and 
Herman Wangelin of Belleville, Ill. 





Bus Operators Meet 


NEW YORK.—The New York City 
Interstate Motorbus Assn. sponsored a 
private meeting here Friday of inter- 
city bus companies affected by Mayor 
LaGuardia’s recent announcement that 
all interstate and interurban buses 
will be barred from this city’s shop- 
ping, theater and financial districts 
after Jan. 1, 1941. Whether to initiate 
legal appeal against enforcement of 
the drastic ban, which would force 
abandonment of present terminal fa- 
cilities, was scheduled for considera- 
tion at the meeting. 








_.. IN BOSTON 





Commonwealth Avenue at 
Kenmore Square 


Where you will meet the men in 
the industry —the KENMORE is 
located on Automobile Row. 


@ Rates from 3.50 

@ All rooms with tub and shower 
@ Ample parking space 

@ Cozy lounge bar 


L. E. Wrrngy, Managing Director 





has settled down to cogitate over 
what the next business move 
would be. 


Suddenly, in June 1938, the in- 
vesting public decided business was 
going to be good in the last half 
of that year and the stock market 
went up sharply and quickly. Then 
it settled down for another period 
of waiting, with foreign develop- 
ments from that point on account- 
ing for most of the rises and falls. 


STOCK PRICE AVERAGES — 


Previous Latest Year 

_ Week Week Change Ago 

Be MONS... cecivccccres 35.88 35.93 +0.05 32.89 
10 car-truck co.’s ... 38.42 38.51 40.09 33.73 
10 parts-access. ..... 25.74 25.53 —0.21 27.23 
4tire-rubbers ...... 22.85 22.74 —0.11 29.41 


In July of this year the market ap- 
peared to decide that business this 
fall was going to be good and 
acted accordingly. Then came the 
war and a swift rise for two weeks, 
since which there has been little 
change. 

Automotive stocks now, for in- 
stance, are only half a point below 
where they were on Sept. 20 after 
the war boomlet in the market. 
This is a better record than for the 
market as a whole. But now inves- 
tors are waiting for a signal as to 
what to expect in the first half of 
1940. As far as the automotive in- 
dustry is concerned, the outlook 
for the first quarter of next year 
is for one of the best production 
periods for the first three months 
in the industry’s history. Whether 
the stock market has already 
taken this into consideration and 
is looking further ahead is what 
investors are asking. 

Indications are the answer will 
be given within a few weeks. 


Warner & Swasey 
Salesmen Predict 


Good Ist Quarter 


CLEVELAND.—A satisfactory 
first quarter for business in gen- 
eral throughout the United States 
was forecast by salesmen of the 
Warner & Swasey Co., turret lathe 
manufacturers, who met here last 
week for the company’s annual 
sales conference. 

The 21 salesmen, from all parts 
of the country, were asked a series 
of specific questions regarding the 
business picture in their respective 
territories. 

To the question, “What is the 
outlook for business in general in 
your territory for the first quarter 
of 1940?” 16 of the 21 salesmen 
answered “good” and five answered 
“fair.” Not one thought that busi- 
ness in his territory would be 
“poor.” ' 

Replies to a question as to the 
current business picture with re- 


spect to producers’ goods _in- 
dustries, consumers’ goods _in- 
dustries, and retail trade, in the 
various territories, placed  pro- 
ducers’ goods industries in the 
lead. Producers’ goods were de- 


fined as equipment, machinery, 
materials, etc. bought by com- 
panies and consumers’ goods as 
merchandise, household devices, 
automobiles, etc. bought by the 
public. Seventeen of the salesmen 
rated producers’ goods industries 
as “good” and four as “fair.” 
Eleven of the salesmen rated con- 
sumers’ goods industries as “good,” 
and 10 as “fair.” Ratings as to re- 
tail trade were, 10 “good,” and 11 
“fair.” 








Champion Spark Plug 
Forces Visit Detroit 


DETROIT.—_Champion Spark 
Plug Co. field forces arrived in De- 
troit Sunday for their biennial in- 
spection of factory operations and 
equipment. 

A tour of the insulator division 
on Butler St. is scheduled, after 
which the group of 125 moves to 
Toledo headquarters. Business ses- 
sions outlining Champion’s future 
merchandising programs will ac- 
cupy Tuesday and Wednesday. 
Chief social function is to be a ban- 
quet in Toledo Tuesday night. 
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PROPER TOOLS for the servicing of the new 1910 Chevrolet were approved 
by the National 85 Club members during their two-day meeting. Here a group 
of service experts confer. Left to right are E. L. Stringer, Sandusky Chevrolet 
Co., Kingfisher, Okla.; W. A. Grant, Grant Chevrolet Co., Fremont, Nebr.; C. 
M. Davenport, assistant national director of service; J. E. Moore, president, 
Kent-Moore Co., Detroit; A. C. Peck, Glockner Chevrolet Co., Portsmouth, O., 
and S. E. Watters, Delta Chevrolet Co., Greenwood, Miss. 





REPRESENTATIVES OF Chevrolet’s approximately 27,000 service men in 
dealerships from coast to coast met in Detroit last week for their annual na- 
tional tool conference. Only presidents of the 85 Club in each zone were entitled 
to attend, and, inasmuch as presidency of the honorary organization is based on 
a merit crm, these men are the top-ranking service men in the entire organ- 
ization. Shown above (left to right) are J. S. Corbett, Broadway Chevrolet Co., 
Louisville, Ky., vice-president of the National 85 Club; Ed Hedner, national 
director of service for Chevrolet, and R. J. Mason, A. E. Nugent, Inc., Los 
Angeles, club president. 





A PRECISION-CUT gear is the center of attention as the service men inspect 
the Chevrolet gear and axle plant. Left to right are P. Hostetler, Leedy Motor 
Co., North Manchester, Ind.; C. W. Halsey, assistant safety director, gear and 
axle plant; W. Rochee, Hildreth Chevrolet, Atlantic City, N. J.; G. Solberg, 
Nerhaugen-Korsten Chevrolet Co., Zumbrota, Minn.; C. I. Waites, White Motor 
Sales, neaster, O., and C. H. Gunning, Bresee Chevrolet Co., Syracuse, N. Y. 





MODERN EQUIPMENT to solve the service man’s problems caught every eye 
at the Chevrolet conference. Left to right, front row, are BR. J. Mason, A. E. 
Nugent, Inc., Los Angeles; George Graham, chief engineer, Kent-Moore Co.; 
R. T. Oliver, Hart Motor Co., Seattle, Wash., and P. Busefink, C. H. Stiver 
Chevrolet, Niles, O. In the background are (left) H. M. Page, assistant national 
director of service, and J. J. Jenkins, Showalter Chevrolet Co., Nampa, Ida. 





PLANT INSPECTION tours were an interesting part of the tool parley pro- 
gram. Here are (left to right) Ray Shank, Smith Motor Co., Elkhart, Ind.; Sam 
Dagen, Decker Chevrolet, Inc., Holland, Mich., and A. J. Delbou, Dunham 
Chevrolet Co., Newton, Mass. 


pointed to handle all local advertising. f 





Cook County Sale 
Set New Novembe Ty 


AILTime Recordin 


CHICAGO.—For the second co with 
secutive month, Cook County neyr new 
car registrations set an all-tim@paich wil 
high for November with a total guess) Th 
6,800 units. The figure compare@il be th 
























with 5,187 for the same month lagpecutives 
7 +h actu 
he October registrations of 7,39%fyery t 
had previously established a peal wort Ss 
for that month in this area. ide expt 
Bureau of Motor Advice compilaly line. ' 


tions showed Chevrolet in the lea offman, 
by a wide margin with 1,500 n and 
against 569 for the previous mont er’s ! 
and 1,124 for November of ladies: Geo 
year. Buick wound up in secon t in 
place with 940, Ford third wititcher 
898, Pontiac fourth with 637, Oldgdtachlin, 
mobile fifth with 553, Packard sixth wr. Gle 
with 374, Plymouth seventh with... 


331, Hudson eighth with 256, Me dists 
cury ninth with 255 and Studebakes. deal 
tenth with 233. om fOr 


In order followed Nash with 22 
Cadillac-LaSalle with 189, Dodgg™e ® 
with 134, Lincoln-Zephyr with g@@auary- 


De Soto with 76, Chrysler with 744 biog 
Willys-Overland with 36, Graharge Pers¢ 
with 5, and Hupmobile with 1, what 


The protracted strike in thgch exe 
Chrysler plants was responsible fogThe te 
the unfavorable showing made bgivertisi 
products of that corporatiomsws, } 
Chevrolet's big gain was aided b¥purnal, 
a stepping up in production afteBade J 
a late model introduction, thereb¥gtomot 
making quantity deliveries possible jigest. 


Business Scores R 
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Big Nov. Gains in |ancea 
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Youngstown Areg) o 


of t 
ted to 
YOUNGSTOWN, O.—Genera whi 
business, spurred by record-break#atomob 
ing mill activity, continued to scor@lue Su 
good gains in November in th@€tpis n 
Youngstown district. Better emdpailabk 
ployment, greater payrolls and ough 
larger individual earnings were re the s 
flected in retail business in gen F 
eral, indicating that holiday shop a ton 
ping records established in 1929” ti 
will be broken. or 
Business indicators for November ~ 
show: Steel output averaged 93 
percent; several rolling mill rec 
ords were broken; power cons 
sumption established a new record 
for any November; postal receiptqhart: 
for 11 months are already $5,008 with 
higher than for the 11 months o 

























the record 1937 year; sale of ne oe 
automobiles in November has beeryay ¢ 


exceeded only in two _ previoug,, dy f 
years. 
Installation of telephones gained 


counter-seasonally. Number of re 
lief was lower despite the advent Char! 
of cold weether, = bointed 
o4% of Va. Cars fe 
prially 
t al 
la 
In State Testsf** 
RICHMOND, Va. (UTPS).—Ac- 
motor vehicles, more than 54 per-} 4 
cent of the automobiles in Virginia #0™ 
inspection were defective. The total 
number tested was 418,734. 
frequency of their occurrence, were 
as follows: Faulty headlights, 


lief cases declined and cost of resire / 

males p 

Dealers 

Found Defective §*, 
cording to the Virginia division of 

to undergo the last semi-annual urna 
Defects of the vehicles, in the 
brake trouble, defects with lights 


other than headlights, steering 
gear, signal device, windshield 
wiper. 


Arrests and summonses for own- 
ers of 822 automobiles without 
stickers, with 646 convictions, was 
reported for the first nine months 


of this year. Haro 
i Nl i Ml adle 
Heads Dodge Group rau, 


ST. LOUIS.—At a meeting last week Jin, v 
of the St. Louis Dodge Dealers Assn.., } 
Sidney Weber of Sidney Weber, Inc., 
was re-elected president and Earl Bit- | 
zer, of the Bitzer Motor Co., East St. § 
Louis, was elected secretary-treasurer. 5 
and A. C. Giomi of the Boyd-Giomi Mo- § 
tor Co., vice-president. An advertising § 
committee consisting of Giomi, Jacob 
Berin and Nicholas Strider. was ap- § 








To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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year as our chief peeper and who 
now will specialize in local city 
politics. 

Admanager 


M. R. Crossman, of Madison, 
Wis., has joined the staff of the 
Barker-Coleman Co., machine and 
small tool division. Crossman will 
handle all matters pertaining to 
advertising and publicity. 


Probers Shop 
2,096 Used Car 
Ads in Chicago 


CHICAGO.—Just how closely the 
automobile division of the Chicago 
Better Business Bureau watches 
used car advertising in the news- 
papers and over the air is indi- 
cated by its report covering the 
first 10 months of this year and 
showing that investigations during 
that period totaled 2,096. 

Supplementing these activities 
was the shopping of 198 auto credit 
ads, securing publication of 32 
corrections and handling of 175 in- 
quiries. 

The activities have the financial 
support of the Chicago Automo- 
bile Trade Assn., which states that 
the objective is protection of the 
public and increasing of confidence 
in the purchase of used cars. News- 
papers and radio stations also co- 
operate in the work of raising ad- 
vertising standards and insistence 
upon truthful representations. 

During October, 242 advertise- 
ments were investigated, of which 
224 were found to be accurate. 
Four corrections were published 
and eight ads were changed as to 
wording to eliminate confusion. Of 
35 complaints registered by buyers 
or prospects, 12 were adjusted or 
handled by dealers, and the re- 
maining 23 were found to be un- 
justified. 


Chevrolet School 
Alumni to Meet 
In Detroit Dec. 22 


DETROIT.—An alumni banquet 
for graduates of the Post-Graduate 
School of Modern Merchandising 
and Management for Dealers’ Sons, 
the Chevrolet-sponsored auto “col- 
lege,” will be held at the Book- 
Cadillac here Dec. 22. The 23 
young men from this area who 
have graduated from the school to 
date will be the honor guests. 

T. O. McLaughlin, dean of the 
Post-Graduate School of Modern 
Merchandising and Management 
for Dealers’ Sons, and director of 
the curriculum, will conduct the 
meeting. 

Regional officials who will attend 
the banquet include W. J. Grave- 
son, assistant manager, and R. E. 
O’Brien, Detroit zone manager. Ap- 
proximately 20 applicants for en- 
rollment in future sessions of the 
school also will attend. 

The school will open its eighth 
session early in January. More 
than 200 young men have gradu- 
ated from this broad-range retail 
automotive training school, and 
many of them are currently oper- 
ating their own or relative’s deal- 
erships. 





New Orleans Reports 


November Sales Boom 
NEW ORLEANS.—Despite short- 
age:of some makes of cars because 
of factory labor difficulties, New 
Orleans retailers experienced their 
best month in six months during 
November with deliveries totaling 


|647 cars. The month was the third 


highest for the year, being sur- 
passed only by deliveries in Janu- 
ary and May, according to com- 
pilations made here. 

New car sales for the first 10 
makes in New Orleans for Novem- 
ber were: Chevrolet, 184; Ford, 177; 
Plymouth, 39; Olds, 35; Hudson, 31; 
Buick, 30; Studebaker, 29; Pack- 
ard, 25; Mercury, 24, and Pontiac, 
23. 


HONORED FOR OUTSTANDING sales records during the 1939 model 
of the country were inducted recently into the Nash Honor Club, @ na 
salesmen. Typical was this outstanding 
general sales manager of Nash Motors; 
Nelson 


W. Schuler, BR. S. Thomas, A. J. 


sales manager of Nash Detroit, and A. 


Minnesota Launches 
Dim Your Lights Drive 


ST. PAUL, Minn—With more 
new motor vehicles rapidly appear- 
ing on the highways equipped with 
“sealed beam” headlights, Elden 
Rowe, chief of the Minnesota high- 
way patrol, has announced that 
rules are being tightened to stop 
the abuses of these new safety 
lights. 

“The new headlights are recog- 
nized as an outstanding achieve- 
ment to reduce the hazards of glar- 
ing or poorly adjusted lights,” 





5 ae eae 


from the Detroit area. 


lare, Felix, K. M 


H. C. St. 
é. Tiedemann, 


Rowe said. “The new safety lights, 
however, are only safe when prop- 
erly used. If they are not properly 
depressed, or ‘dimmed,’ as required 
by law, when within 500 feet of an 
approaching vehicle, they are even 
more blinding and therefore more 
dangerous than the old standard 
lamp. 

State highway patrolmen, there- 
fore, are under orders to arrest any 
driver who refuses to dim his head- 
lights in accordance with law.” 


“Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
| pression of dealers’ opinions. It ap- 
| pears weekly in Automotive News. 


year, leading Nash salesmen from all 
tional honorary organization 
rou to right: 
Ghar es Abbott, president of Nash Detroit Co., 


9 





parts 
ot stamt to the 
A. BR. Boscow, assistan e 

distributor; H. F. Mathie, C. 


H. 
Doran, E. Sample; Howard Bauer, 


Great Lakes Regional Manager. 


Goodrich Expands Line 
Of Store-Door Tires 


AKRON.—A more complete line 
of Store-Door Silvertown tires is 
available now for commercial op- 
erations featured by “stop-and-go” 
service conditions, according to the 
B. F. Goodrich Co. 

First introduced in December, 
1935, the Store-Door line has been 
enlarged with the addition of 10 
new tire sizes, designed especially 
for light trucks with load-carrying 
capacities ranging from one-half 
to two tons and over. 


RIDES tat mape HistTorRY 


Determined to break the power of Rome and establish 
Carthage as supreme in the world, Hannibal crossed the 


towering Apennine Alps into italy in 217 


B. C., using 


elephants to transport supplies. His 15-year campaign 
against vastly superior forces established him as one of the 


greatest generals of all time. 





THAT MAKE SALES 


Good generalship and good salesmanship have 
this in common: both depend upon the ability 


to size up a situation and make 


Today, new car buyers are demanding comfort 
in their automobiles as they have never de- 
manded it before. The successful salesman 


the most of it. 


applies his sales efforts in tune with this demand, 


and stresses the riding comfort provided by well- 
designed seats, scientific spring suspension, 
and Delco Hydraulic Shock Absorbers. With a 
Delco-equipped car, the demonstration ride 
often “turns the tide” in converting a prospect 


into a customer! 


There is a patented Delco Hydraulic Shock 





a 
. ‘ 


Absorber for every type of springing and 
assembly: Single Acting, Double Acting, Paral- 
lel Cylinder, Direct Acting, Inertia Control, and 
special applications for cars with Individual 
Wheel Suspension. Delco Products Division, 
General Motors Corporation, Dayton, Ohio. 


DELCO 


HYDRAULIC 
SHOCK ABSORBERS 
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Used Car Experts} 


et 


Cadillae to Enlist 


Seeks New Ideas 
From Men in Field Pickett’s on B'way .. . 
To Build Program 7 


DETROIT.—A plan to enlist the | 
experience of men in leading mar- | 
ket centers in formulating Cadillac- | 
LaSalle’s 1940 used car program | 

| 


° $$$ —___. - 





| 


Waukesha Motor ‘0 

Sees So. America | A 

As Future Market * 
” 


WAUKESHA, Wis. — More busi- 
ness for the Waukesha Motor Co. 
in South America is envisaged by 
Max Hoffmann, export manager, 
following his return from a four- 
month’s trip from the southern 
continent. Up to this point, the war 
abroad has cut down the com- 
pany's business from that section. 


Coming of the war, Hoffmann 
said, has temporarily upset the 
economic system and caused capi-) 
tal to lay low but an adjustment is) 19 
coming and “the near future will! 
show improved economic relations| D 





THE Standard 
THERMOSTAT 






was disclosed recently by D. E. 
Ahrens, general sales manager. 


R. L. Rickenbaugh, sales promo- | 
tion manager, and C. R. Kirk-| 
patrick, used car manager, leave | 
this week for a series of confer- 
ences to which have been invited 
used car managers with outstand- | 
ing records. | 

“It is probably true in all auto- | 
mobile sales organizations that | 
certain men have become recog- 
nized for their talent in handling 





A. W. PICKETT, who heads A. W. Pickett, Inc., has been with Willys-Over- 
, land since 1917. He is vice-president of the Automobile Merchants Assn. of New 


to pool the opinions of these men. 
The meetings will be informal and 
open to discussion at any point. 
From them we expect to obtain a 
better insight into field conditions 


used car policy.” 


Labor 


(Continued from Page 1) 
insist on exercising this power | 
when they believe such action to 
be desirable; and it is obvious that 
this represents a _ disagreement 
within the board on a basic issue 
of immense importance. 


Introduced also was a memo- 















and arrive at the soundest national 


| play. 





THIS IS THE heart of the new Willys showroom located at 62nd Street and 
| Broadway. The showroom will comfortably display the entire line of Willys 
; cars, while the second floor will accommodate an equal number of cars for dis- 


New draperies relieve the bareness and new interior lights flood the 
| showroom on the first floor. 





DEARBORN, Mich.—One_ hun- 
dred and fifty new Ford tractors 


F ord Tractor Production 


Stepped Up to 150 Daily 


of the Ferguson implements. Man- 
ufacture of the parts and sub-as- 


” a | York and his distributorship includes 15 New York c ies, : -f 

used cars,” Ahrens explained. One | and two in Connecticut. Sa es in the first ‘Theos mente of soleuien, be are —— — Se se i 
a a. amas ae ability justify the opening of the new showroom at 62nd Street and” Broadway. H fr a “TOL! 
n appraisals; another may have offmann pointed out, however, fillys 
scored success in reconditioning. that for United States to increase jn, h 
Yet a third possibly has estab- its sales to South America it will fet o! 
lished £ _——— merchandis- aa nF ga n gfortran rdi 
ing method. Each qualifies on his in at continent. e southern Ales ! 
accomplishments as an expert in countries will be under a handicap tors 
one or more phases of used car in adjusting their economics to jye t 
merchandising. + — with the United ite of 
“A tes, he felt, because this coun- [preas 
t the conferences we propose try will be unable to take all the) Chic 


goods South America produced and /gch | 


sold in Europe. 
German trade has not entirely 


“A ne 
“buto 


disappeared because of the war. § Nov 
Lm 


Hoffmann asserted, although he 


thought that the new British em- 4) ¢ 


bargo on German exports might 
offer a great barrier to continued 
trade relations with South America. 

English business has been handi- 
capped also because the British are 
concentrating on their own war 
needs, because deliveries have been 


delayed and transportation facili- j 


ties have been greatly decreased. 


Motor Financi 


la, V 
N 
Rallies in Canada ea 


; 
4 





5 Wi 


$ 


"TO are coming off a new assembly line | semblies of the tractor is conducted “Incre 
randum from Harold Cranefield, | gaily at the Ford Motor Co.'s Rouge|in the other parts of the Rouge MONTREAL.—After dropping y dis 

PERFORMANCE ot tea 7 ; See he ae ted plant here. Four thousand men are | plant. off sharply in September, financing | No 
eet “tee onl ‘Saale be employed on the tractor job. The four-cylinder engines and|of new and used motor vehicles in |tisfa 

aot 2 & LS CA ee) ing action and reversing itself The new tractors are the product | the transmission are assembled in| Canada rallied in October when the fuxtor 






without consulting the regional of- 
fice, which knows about the case.” 
The New York regional director, 
Mrs. Elinore Herrick, complained 


of a great new factory which has 
been built during the last few 
months within the Rouge plant— 
itself the largest single industrial 


Speed on the get-away 
and power on the hills 
...instant starting and 
quick warm-up... this 
is the kind of engine 


in a telegram to Madden that her 
office was investigated by “in- 
decent, destructive and un-Ameri- 
can procedure.” 

Joseph Ozanic, president of the 
Progressive Mine Workers of 


plant in the world. 

The Ford tractor plant is a unit 
within “B” building at the Rouge 
plant, which also houses the Ford 
final assembly line for automobiles. 

In the tractor plant are housed 
the final assembly operations, not 





the motor building, but the parts 
of which they are composed are 
manufactured in the 30-acre foun- 
dry, the gear and axle building and 
other parts of the plant. This is 
also true of many other parts of 
which the tractor is assembled. In 
fact, the entire resources of the 
Rouge plant were put at the dis- 
posal of the engineers when the 
manufacture of the tractor first 


number of vehicles financed was 1 


9 


percent higher than in the corre- ‘yrito 
sponding month last year, reports ‘embe 


the Dominion Bureau of Statistics. © 


A drop of 5 percent in amount of 


dir 
56 


financing was recorded in the same ‘uto | 


comparison. 


en 


The number of units financed in /larris 


October was 11,522 with a financed 


“The 


value of $4,376,340 compared with |retty 
11,393 vehicles for $4,584,943 in Oc- wdels 


performance motorists America, AFL affiliate, charged : began to be put into plan form on| tober, 1938. Cumulative totals for lder 
aanntel discrimination ogainet his a oe ee ree ower ~ the draughting boards. the first 10 months of this year wdels 
wel = aa ae bite The final assembly of the tractor | showed 131,358 vehicles financed rea 

; ' ~ hic 

Sylphon Thermostats ter battle with the United Mine N.Y. Dealer Ss Assn. ee oe .S so pong ge gelled Riers. 
are recognized by lead- ——— hd — t ean” "He N V D engine in front, the transmission in'low the 143,989 units financed to ™mer 
ing motor car builders cael andes of the Wagner ames VY anWVerZze€e, | the middle, the center housing and(the extent of $61,605,653 in the - I 
: . rear axle in the rear, and the addi- | same period last year. » 
of vital to - highly en ee ara das of Spencer to Board tion of the hydraulic system, cool- ——— dw 
ici , he 7 ing system, controls, radiator hous- aa s 

. — 0 aanenee bargaining units. NEW YORK—K. Ray Spencer, od ome . waa Seas one Booklet Shows Uses vork 
- y - 0. eo Raed ie the anand we a oon regional mOnAgET of De Sete Mo- tires. Of Scales in Industry ¥ 
ating temperatures fidential memorandum alleging|tor Corp., an orman K. Van- Sos ees st: TOLEDO —Just how manifold he fir 
through the regulation that an official of the UMWA had /|Derzee, zone manager of Hudson ame ~ rll ~ oe are the modern requirements of © In 
£ #1 , lati urged organizers to “shoot down”/& Terraplane Sales Corp., were rating! -, | scales in industry is set forth pic- ‘arly 
of flow of circulating organizers for the Progressive |elected members of the board of| 0 one the center housing is built torially in a colored brochure now /e in 

water—Sylphon Ther- union. directors of the Automobile Mer-| up. On another the rear axles are| being issued by the Toledo Scale 

mostats make possible It is understood that the com- | chants Assn. of New York, Inc., at| assembled. The two then join at!Co, entitled “45,000 Ways to M | 
mittee will continue its hearings | the fall meeting of the board last/ the start of the final assembly line. | Weigh.” ‘0 


tighter fits in working 
parts, higher com- 
pression, improved 


for about another week, then ad- 
journ until after the first of the 
year. 


week at the New York Athletic 
Club. 
A. W. Pickett, association vice- 


There the rear axle and center 


housing assembly is built up, bolted 
to the transmission and engine 


The brochure, the third of its 
kind to be issued by the scale com- 
pany, devotes part of its pictorial 
layout to inspection of knee-action 











5 ‘ SEN a president and membership com-| units and the belly of the tractor ) : 
lubrication, fuel and oil mittee chairman, presented several! starts the long march down the| springs for automobiles, checking NE 
economy—the engine Chevrolet |new membership applications.| conveyor which is completed when | of diesel engine performance, and Le 
performance for which | These bring to 31 the number of a new tractor comes off the line. ' inspection of fabrics. a) os 

(Continued from Page 1) |!new members on the association's | - a sopuls 


every automotive en- 
gineer is continually 
striving. 


Use Sylphon Thermo- 
stats, made by the 
world’s largest manu- 
facturer of self-con- 
tained temperature 
control devices. 


| 
| 
| 
| 


| 
| 


| 


} 


| 





a record-breaking pace, the figures 
show. They totaled 38,062 units, as 
compared with 34,066 in the first 
10 days of December 1938, an in- 
crease of 3,996 or 11.7 percent. 
“Those familiar with the 
dustry,” said Mr. Holler, 


in- 


is almost unheard-of for the first 
10 days to exceed the sales of the 
preceding month's final 10 days, at 
this season.” 





Fatalities Decline 





| treasurer; 


roster this year. Harry G. Bragg, 
general manager, cited the mem- 
bership increase “as evidence of 
the confidence in the association's 


l!aims and objectives, and an indi- 


cation of the growing appreciation 


“will |of the necessity for association af- 
readily appreciate the significance | 
of these early December figures. It | 


filiation.” 

Reports were also presented at 
the meeting by F. L. Yarrington, 
D. C. Fenner, second 
vice-president and legislative com- 
mittee chairman, and C. M. Bishop, 


‘chairman of the ways and means 


committee. 
Others attending the board meet- 





NEW YORK.-—With December rec- |. , , 
yesh aaa) nana He ords to be Completed, Paul G. Hoff: ing ee pag gg ay 
5 ; iden o he utomotive | H. Caswell, . i a Wa . 
Safety "Foundation and president of |7, J. Kastman, L. F. Jacod, D. F.| FAMOUS “B” BUILDING at the Ford Motor Co. Rouge plant in Dearborn, H 
the Studebaker Corp. estimate a total | 7): J. Kauf "'N. K.| Mich., is humming with activity these days as production of the new Ford = Dpq 
XVILLE Seah of 31,500 traffic fatalities in the nation | Jennings, P. J. : —_) : ‘| tractors and Ferguson wheelless ‘hydraulically controlled implements is speeded. ‘een ; 
ate y ; for 1939. This, he said, represents a | Mintz, P. E. Paris, E. B. Schumate,| pyoguction is now running at the rate of 150 tractors a day. Photo shows oe ee ee 
reduction of 2 percent in total fatali- | W. D. Stewart and M. C. Thomp-| tractor coming off the final assembly line. As soon as final inspection, ond of t the 
ties in the face of a 6 percent increase . justments can be made and an implement attached the tractor wi pe > as be 
in motor vehicle mileage. | son. for shipment. inuou 
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tsiM Retail Sales Set New 
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or [otal Reaches 162,881 Units 
ca | Against °36 Peak of 155,552 


rket 


ral Motors cars and trucks to 











ing November set a new all- 
record for the month in the 
ry of the corporation. The 
mber total was 162,881 units 
le the best previous November 
ss in 1936 when 155,552 units were 


et the filly Reports 
nent is| 1940 Sales Rate 


re will” 
lations! Double Last Year 
‘TOLEDO, O.—Sales of the new 


wever, s for 1940, since its introduc- 
crease have been more than double 
it willigt of the same period last year, 
chases iording to M. J. Golden, general 
uthern manager of Willys-Overland 
ndicap fotors, Inc. In many sections sales 
ics to tripled, he says. Lucas county, 
United ite of the Willys factory, shows an 
coun- ferease of 306 percent while those 


all the § Chicago, Boston and the east are 
ed and/gch above the average. 

: “A new high in dealers and dis- 
ntirely }utors secured during the month 
wat, | November was noted. The clos- 
gh ~hely month’s records brought the 
h em- ij) for November to more than 








might) Among those signed as dis- 
tinued utors were August Ebke, a vet- 
herica. distributor in the Buffalo, 
handi-— y. section since 1923; Mays 


land of Ft. Smith, Ark., E. W. 
Motor Sales Co., Milwaukee, 
, West Motor Co., of Monroe, 
, Glover Auto Co., of Spring- 


sed. iiq and Nashville, Tenn., as well 
4 Williams Motor Co., Eufaula, 
Yy ‘a, with a wide territory includ- 


oD Montgomery and parts of 
ada rida. 


‘Increase in dealerships secured 


pping distributors during the month 
incing {| November has been unusually 
les in Kttisfactory, states Golden. The 
on the fuxton Motor Co., of Portland, 
was lite, increased dealers in that 
corre- ‘zritory by 107 percent in No- 


ports (ember; Willys-Illinois Co., under 
istics. te direction of S. L. Davis, showed 
int of 56 percent increase; Central 


same futo Market, Des Moines, Ia., 52 
ent, and Follmer Motors of 

ed in isburg, Pa., 51 percent. 

anced “The increase in sales has been 


with etty evenly divided between all 
n Oc- wdels of the new Willys,’ says 
s for wlden. “Our output of several 
year dels, while not halted, was de- 
anced ‘wed during November by strikes 
num- "hich affected some of our sup- 
t be- jliers. Fleet sales have been 
2d to wmerous. Among fleet purchasers 

the ave been telephone companies in 
jhio, Florida and Chicago; dairies 
1 Ohio, Miami and St. Louis and 
wublishers in Pennsylvania, New 
fork and Missouri. Early reports 
m new dealers and distributors for 
he first 10 days of December show 
‘+s of © impetus which promises to 
‘early equal November, in spite of 
she intervening Christmas season.” 


Motor Exhibits 


f its e 

com Near Top in N.Y. 
orial : 

ction Fair Attendance 
and NEW YORK.—Market Analysts, 


in independent research organiza- 
tion, reports that of the seven most 
~pular exhibits at the New York 
World’s Fair, five were in the 
Tansportation area. 

General Motors’ Futurama ac- 
‘mmodated 5,180,000 persons, 13,- 
00,000 visited the GM _ exhibit; 
Thrysler Motors reported an at- 
fndance of 7,005,018, and Ford 
Motors, 8,181,067. 

Fair visitors, said Market An- 
iysts, showed not only a serious 
nterest, but a “fighting-to-get-in- 
ntthusiasm” for the best in- 
lustrial exhibits. The big industrial 
*hibitors ran their halls to ca- 
jacity for a good part of the fair, 
it was reported. 








Hayes Succeeds Busse 


orn, 
Ford DETROIT.—Kenneth P. Hayes has 
ded. ‘%en named to succeed the late Fred 
new 4. Busse as assistant service manager 
| ad- “f the Timken-Detroit Axle Co. Hayes 
eady gs been associated with Timken con- 


‘inuously since 1924. 


in the United States | 





)ETROIT.--Retail deliveries of | delivered. Early reports from di- 


visions of December sales indicate 
that the demand is still holding 
firm. 


Sales to consumers in October 
were 110,471. Sales for the first 11 
months of 1939 totaled 1,208,753 
compared with 882,882 for the same 
11 months of 1938. 

November sales of General Mo- 
tors cars and trucks in the United 
States and Canada, including ex- 
port shipments, totaled 200,071 
compared with 185,852 in November 
a year ago. Sales in October were 
144,350. Sales for the first 11 months 
of 1939 totaled 1,335,139 compared 
with 935,338 for the same 11 
months of 1938. 


Sales to dealers in the United 
States totaled 180,133 in November 
compared with 159,573 in No- 
vember a year ago. Sales in Oc- 
tober were 129,821. Sales for the 
first 11 months of 1939 totaled 1,- 
175,587 compared with 785,158 for 
the same 11 months of 1938. 


Nov. Sales Reflect 
Chrysler’s Tieup 


In San Antonio 


SAN ANTONIO, Tex.—New car 
sales for November, as reported by 
dealer-members of the San Antonio 
Automobile Trade Assn., reflected 
the long Chrysler strike, sales of 
Chrysler, De Soto, Dodge and 
Plymouth cars being practically 
nil. Other makes, however, showed 
increased sales, although dealers 
are complaining that deliveries are 
not coming through as well as 
might be desired. Sales, according 
to individual makes, were as fol- 


lows: 
Buick, 60; Cadillac, 12; Chev- 
rolet, 122 (and 15 trucks and 33 


commercial units); Chrysler, 5; 
De Soto, 1; Diamond T Truck, 1; 
Dodge, 2 (and one truck); Ford, 
145 (and 14 trucks and 17 com- 
mercial units); GMC Truck, 4 
(and one commercial unit); Hud- 
son, 17; IHC Truck, 4 (and five 
commercial units); LaSalle, 7; 
Lincoln-Zephyr, 4; Mercury, 7 (and 
one commercial unit); Nash, 7; 
Oldsmobile, 31 (and one com- 
mercial unit); Packard, 10; Pak- 
Age-Car, 3; Plymouth, 19; Pontiac, 
34; Studebaker, 23; Willys, 12 (and 
two commercial units); Willys- 
Overland, 1. Totals, 519 cars, 39 
trucks and 63 commercial units. 

Reported sales by out-of-county 
dealers were: Buick, 3; Chevrolet, 
1; Ford, 1; Hudson, 1; IHC Truck, 
1; Pak-Age-Car, 1; Plymouth, 1; 
Pontiac, 1; Studebaker, 1. Total, 
632 units. 

November sales during preced- 
ing ‘years were: 1934—472; 1935— 
755; 1936—898; 1937—539; 1938— 
623. 


Boston Pike Planned 


WASHINGTON.—Federal and state 
roads officials will meet in New York 
tomorrow, it was learned here this 
week, to discuss proposed plans for a 
super-highway between Boston and 
the National Capital. The highway as 
planned would convert present roads 
between Washington, Baltimore, Phila- 
delphia, New York and Boston into a 
continuous highway with express links 
through the cities named. 





RECENTLY INSTALLED at the company’s plant in Lansing and contributing 
much to the smoothness of Oldsmobile’s Econo-Master engine are the new cam- 
shaft oe of multiple type, one of which is Pesre4 above. Bearing size is 


controlled through the use o 
variations in finish to .0005 of an inch. 


dial indicators an 


held, by hydraulic means, to 
hen this exact point is reached grind- 


ing automatically ceases and the shaft is completed with a finish that reaches a 


new degree of accuracy, according to Oldsmobile engineers. 








Ohio Starts a War 


On Tire Guarantee 
COLUMBUS, O.—The attorney 
general has brought suit in the 
Ohio supreme court, in behalf 
of John A. Lioyd, state insur- 
ance superintendent, against the 
Standard Oil Co. and Sears-Roe- 
buck & Co., both with headquar- 
ters in Cleveland, to prevent 
them from engaging in the in- 
surance business. 


The proceedings in quo war- 
ranto were aimed at guarantees 
on tires in which the companies 
promise to replace them within 
a@ specified period, regardless of 
whether they go bad because 
they are defective or whether 
they wear out within that period 
regardless of the mileage. 

Such guarantees constitute en- 
gaging in the insurance busi- 
ness, the state superintendent 
of insurance claims. 





Neoprene Rubber 


Qualities Shown 


PHILADELPHIA.—_Neoprene 
chemical rubber has found applica- 
tion as an elastic material for 
springs, and now supplements rub- 


ber and metallic materials for 
cushioning and mounting purposes, 
Felix L. Yerzley, physicist of the 
Rubber Chemicals division of E. I. 
du Pont de Nemours & Co., re- 
ported in a paper presented here 
last week before the 60th annual 
meeting of the American Society 
of Mechanical Engineers. 


“There can be no question,” said 
Dr. Yerzley, “of the superiority of 
metallic springs over those made of 
rubber and rubber-like materials 
for certain applications, and there 
can be no doubt of the superiority 
of the latter in other cases. One 
needs only to survey the present 
applications of rubber in automo- 
biles to verify this truth. Many 
improvements in riding comfort 
and performance became possible 
only as the availability and char- 
acteristics of rubber were appre- 
ciated.” 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





CaLseeare rt sentuscnasy as 
M. Lathrop, Studebaker dealer in New London, Conn., and hi 

at the right. This picture was on the occasion of Lathrop’s Seth anabsesaany 2 
° Studobehes Seaton. He was given many fine presents by his staff and friends 
| in New London. 


Studebaker dealer. At the left is T. N. 


Factors Listed 
| For Estimating 


Cost of Building 


DETROIT.—In contrast to gen- 
eral belief, there is no set yard- 
stick for estimating the cost of 
any type of building or plant, it is 
pointed out by Albert Kahn, Inc., 
architects for many of the auto- 
motive industry’s plants through- 
out the world. 


There are so many factors in- 
volved, it is pointed out, that the 
square foot costs of industrial 
buildings “cannot be satisfactorily 
answered without first making a 
detailed survey of general condi- 
tions.” Among the items listed as 
vitally affecting the cost of build- 
ings are compliance with national, 
state, city and trade codes; vary- 
ing policies of owners and addi- 
tional facilities. 


Cited as factors in determining 
building costs are (1) location of 
site, where nature of soil, proxim- 
ity of roads, railways and public 
utilities are involved; (2) type 
of product manufactured; (3) type 
of personnel: all women, all men 
or mixture, which requires extra 
plumbing, lockers, etc; (4) types 
of building construction; (5) me- 
chanical services, such as lighting, 
plumbing, heating, etc.; (6) em- 
ploye services, which depend both 
on industrial codes and on em- 
ployer policies; (7) exterior serv- 
ices such as power house, sidings, 
insurance company requirements, 
parking, landscaping, etc.; (8) unit 
cost differentials, affected by wage, 
material and insurance costs, union 
jurisdiction and season of year. 
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Chicago Stocks 
Of Used Cars Up 


As of December | 


CHICAGO.—Gains in inventories 
far exceeded those in sales of new 
cars here last month with the re- 
sult that stocks rose sharply to a 
43-day supply on Dec. 1 as com- 
pared with a 35.4-day supply on 
Nov. 1. 

This and other information on 
the used car status is divulged in 
the monthly report of the Chicago 
Automobile Trade Assn., based 
upon returns from 240 dealers, a 
record number since this activity 
was inaugurated 10 months ago. 

Inventories were up from 7,443 
units on Nov. 1 to 9,229 on Dec. 1, 
while sales showed a gain from 
6,322 cars in October to 6,873 in 
November. 

A bulletin over the signature of 
Sam Shapiro, general manager of 
the CATA, accompanying the re- 
port makes some pointed observa- 
tions to the effect that “the abso- 
lute need for conservative bidding 
is indicated by the increase in 
used car stocks as compared to 
sales.” 

Urging dealers to “use this re- 
port every time you appraise a 
car,” Shapiro continues: 

“The take-in and selling price of 
any car is directly dependent on 
supply and demand. This is the 
first and most imperative law of 
business, both in theory and prac- 
tice.” 

A breakdown by yearly models 
discloses an increase in 1938 and 
1939 inventories, a decrease in 
those of 1936 and 1937, and a rela- 
tively stationary condition with 
respect to 1932 to 1935 models. Sales 
of 1936 through 1939 models, 
showed practically no change for 
1934 models, and dropped in the 
case of 1931, 1932, 1933 and 1935 
models. 


Fla. Court Upholds Act 


Restricting Chain Suits 
TALLAHASSEE, Fla—The 
Florida supreme court has upheld 
as valid and constitutional a 1939 
legislative act restricting chain 
store tax collection suits. As 
previously reported, the law was 
enacted over the veto of Gov. F. 
P. Cone. 

The act prohibits suits to collect 
higher taxes from businesses if the 
collector previously had accepted 
lesser amounts and issued licenses 
based on the amounts paid. Where 
chain stores are involved, the 
state comptroller acts as the col- 
lector. 


North Carolina Tag Sales 


RALEIGH, N. C.—Sales of 1940 auto- 
mobile license tags through . 4 
totaled 13,088, as compared with 10,- 
599 for the same period last year. 








Detroit Business Increased 4% 
In November, Survey Shows 


DETROIT.—Detroit was one of 
42 trading centers recording a 
business improvement of 4 percent 
or more in November over October 
according to the figures just re- 
leased through the business survey 
| department of Brooke, Smith & 
French, Inc., Detroit and New 
York advertising concern. 

Business in Detroit as of Dec. 1, 
stood at 15 percent below normal, 
representing a gain of 4 percent 
over the standing on Nov. 1. On 
December 1, 1938, the city’s busi- 
ness index stood at 12 percent be- 
low normal. 

“Improvement in national busi- 
ness conditions during November 
is substantially proved in the fig- 
ures covering the 147 markets,” the 
report states, “99 areas gaining in 
business over October, while only 
38 declined and 10 remained with- 
out change.” 

The greatest November gains 
were registered in the following 
areas: Allentown, Beaumont, Bir- 
mingham, Boston, Camden, Canton, 
Cincinnati, Cleveland, Columbus, 
| Dayton, Detroit, Erie, Flint, Fort 
| Wayne, Green Bay, Harrisburg, 
| Houston, Lansing, Memphis, Pe- 


oria, Pittsburgh, Poughkeepsie, 
Richmond, Rochester, Rockford, 
San Diego, San Francisco, Shreve- 
port, Springfield, Mo., St. Joseph, 
St. Louis, St. Paul, Stockton, To- 
ledo, Topeka, Tulsa, Wheeling, 
Williamsport, Winston-Salem, Yak- 
ima and Youngstown. 

The following areas were closest 
to normal in November: Albu- 
querque, Atlanta, Augusta, Austin, 
Baltimore, Beaumont, Billings, 
Boise, Camden, Casper, Charleston, 
Charlotte, Chattanooga, Dallas, 
Denver, Fargo, Fresno, Green Bay, 
Houston, Huntington, Indianapolis, 
Jackson, Miss., Jacksonville, Kala- 
mazoo, Lincoln, Little Rock, Ma- 
con, Memphis, Miami, Mobile, 
Nashville, Phoenix, Reading, Reno, 
Salt Lake City, Shreveport, Sioux 
Falls, Spokane, Springfield, Mo., St. 
Paul, Syracuse, Tacoma, Terre 
Haute, Topeka, Washington, D. C.. 
Winston-Salem and Youngstown. 


Gay, of Exide, Retires 

PHILADELPHIA, Pa.—H. B. Gay, 
third vice-president, general sales 
manager and member of the board of 
directors of the Electric Storage Bat- 
tery Co., retired from active service 
on Dec. 1, after 38 years. 
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Actual top and bottom prices on 1939, 1938 and 1937 used 
cars, as advertised in local newspapers of current week. 
SEDAN prices only used in this comparison. News- 
papers co-operating include: Boston— Globe; New York 
—Times, World Telegram; Philadelphia—Bulletin; Co- 













lumbus—Dispatch; Indianapolis—Times, Star; Detroit 

News; Chicago—Herald-American; Minneapolis—Trib- 
une; New Orleans—Picayune, States; Tulsa—World, 
Denver — Post; Los Angeles — Times; Seattle - Times. 


Used Car Selling Prices 


As Advertised, Nov. 27-Dec. 3 


N.Y. Phila. 





Col’/mbus —_Ind’p’lis Detroit Chicago Minneap. N. Orl’ns Tulsa Denver Los Ang. Seattle Nat. Av. 
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National Average, All Makes, Dec. 3—$622-$553 i 
National Average, All Makes, Nov. 26—$618-$554 


section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. © —— 


the classified 
Used Car Selling Prices, as advertised in . have been compiled from published figures to establish the trend of the market and the resulting national inder 


rst time anywhere that bona fide top and bottom prices 
oe : Where no prices are quoted, no car of make and model was offered during the period covered. | Virgi 
est 
: : ‘ ‘Yrancisco ¢€ sare j are reek ¢ rj > ishe rai 2xt week, = 
Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and San Francisco appeared on this page last week and will be published again next wee ro 
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ar-Truck Production Rises to 25,000 Units Daily 


Month’s Output 
Nears All-Time 








Passenger Car Registrations 
Ten Months plus 20 States for November 


AN's Production Estimate 


(U. S. and Canada Only) 





































WEEKS ENDED DEC. 16, DEC. 9 Industry Peak Nov. 
Jan.1 Jan.1 to Nov. 1939 1938 Unit 
z Week Same Week Dec. to to By Pete Wemhoff Date Pos. 1939 Pos. 1988 Pos. Gain 
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ais Cad.-LaSalle ....... 1,250 1,145 1,250 2,750 24,478 $4,455 Production Estimate ly 25,000 and as- POTEIMR cicrcccvsvscsesess 3,849 4 127,436 6 4, - 4 aaa 
ED cece ceeneescens 25,250 22,718 25,250 55,540 579,664 860,297 | 130, suring the sec-| Oldsmobile ............-. 3,467 5 116302 7 69,1 ’ 
~ err 22,000 20,075 22,000 48,400 547,106 753,807 ond best, if not} Studebaker ...........--- 2,024 7 69,521 8 33,127 10 36,394 
a oo a 2,500 685 2,500 5,500 14,060 84,050 | 125, the best De-|Gnryster ...........00000: 523 14 58,601 9 36180 9 22,421 
Lincoln-Zephyr 750 2,008 «= 750 «1,640 «= 18,498 22,440 This cember output 1,487 10 53,242 10 473... 52,769 
LER 22,917 22,075 49,652 514,192 660,517 | 120, 0— eek in the history Mercury ......cseccsssees J , ams cae 
13,200 10,800 22,300 304,253 328,670 = < of the industry.| Packard ........---+++++: 1,826 9 49,004 11 , ’ 
6,950 6,975 17,975 127,769 211,571 | 115,000— s<, The total for|Hudson ...............++ 1,968 8 48481 12 32,527 11 15,954 
1,532 2,500 5,327 48,006 69,651 =| § |Last. the week is es- SE cvaisadasametnen 450 15 47,468 13 27,779 12 19,689 
1,235 1,800 4,150 34,164 50,625 | 110,000— eek timated at 116,- : 1.156 11 45.585 14 26,561 13 19,024 
1,968 3,351 7,460 48,378 104,498 = 709 units as PEE, Vict beeevibdeertekess > " 5 ‘ aeae 
1,440 2,700 5,907 52,183 80,361 | 105,000—! Last against a_re- Cadillac-LaSalle ......... 805 13 28,144 15 19,832 1 ’ 
1,510 3,174 6,902 51,993 73,892 =| Bi lvear vised estimate |pincoIn ...........--.++:: 396 16 16310 16 13,919 15 2,391 
220 1,571 3,498 33,915 62,087 | 100, oo a= of 115,139 in the Willys-Overland ......... 358 17 11,168 17 11,200 16 32* 
1,219 945 2,071 14,861 21,889 = previous week y 12 18 3.564 18 3.471 17 93 
170 £ ¢ 3,782 3,289 | 95, and 99,210 for|Graham .........----+-+: , ) a 
60 : 703,120 2,657 = the same week|Hupmobile ...........-+-- 4 19 891 19 oe 18 an 
80 ¢ 623 770 | 90 a year ago. iscellaneous ........--- 35 2,751 1, ’ 
9,115 7,900 179,544 248,276| A ae ieee © umes = Sanam 
e | plants showed a Es Cc hens sae esuieneen 54,054 2,229,316 1,507,483 721,829 
654 6, 99,210 115,139 254,490 2,520,792 3,501,648 slight shading | *Loss 
B25 Revised. ‘Includes trucks. tClosed. 80, off this week, 
15 the majority|000 units as against the = 
od held their own] high in January 1929 of 422,538. . 
i = Parts, Accessory Business eS or inereasta| ty nscaras st acvoovene ews] Ooaiedliit ies GU 
= Curyaler oo production estimate for this “oe 
is —— t las 
=| Shows Strong October Rise} ssos|§|  2°isn"se| Bom, hese eld, i 
az ft 0a SS ee Scheduled 7428, against 7575 the 
— | DETROIT.—October business fig-| 146 percent of the January, 1925, ~ oa ae rt previous week. Pontiac scheduled 
585 of manufacturers reporting to| base as compared with 128 percent =" al ‘Mote en- | 6,000 and last week produced 6,041. 
670 ‘se Motor and Equipment Manu-| for September and 133 vercent for ; “x ors @S|QOjdsmobile aimed at 5,300 last}@YT$ DRAG, CUTS UPKEEP 
~~ feturers Assn. indicate a con-| October, 1938. \ 7 a a a week and got 5,307 in the previous 
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ments to wholesalers. Acces- 
s shipments were also above 
tember while service equipment 
was the only category to show a 


’ The grand index for all branches 


October increased to 159 percent of 

the base, which compares with 133 

percent registered in September 

and 129 percent for October last 

| year. 
Service parts shipments to 


48,173 last week to 47,978 this week. 
Ford remained unchanged. 
Studebaker and Willys-Overland 
advanced this week’s schedules 
slightly while Hudson and Nash 
expected to be only a few units 


Ford held to its schedule of 22,- 
000 Fords, 2,500 Mercurys and 750 
Lincoln-Zephyrs. 

In the Chrysler divisions Plym- 
outh stepped up from an estimated 
10,800 in the previous week to 11,- 


brake design is a simplified disc 
type system developed by Colonel 
H. T. Lambert. This disc brake is 
now being produced by the Auto 
Specialties Manufacturing Com- 
pany, St. Joseph, Michigan. It is 


113 | the industry in October rose to| wholesalers for October advanced | under the previous week. Bantam ; : claimed that this type minimizes 
= f Sy 3 ee eo to 183 percent of the base as com-|returned to production with 70 | 500 this week. Dodge “on ~ drag when brakes are released and 
“a pared to 173 percent in September. | units scheduled. estimated 7,600 from i - De improves riding qualities by reduc- 
49 | In October, 1938, the index stood previous week. Chrysler an ing unsprung weight. Heart of this 


Plant Activity 


In most cases it is pointed out 


70 at 167 percent. that the companies anticipating poy er firm at 2,377 and 2,-| mechanism is a brake disc which 
195 tantam....resumes; 70, four days| Accessories shipments to whole-| small declines this week were respectively. : bears the brunt of wear and heat. 
03 Buick...... steady; 7,428, five days| salers in October rose, standing at| merely adjusting order banks as| Among the so-called indepen-| For this purpose, a high test Nickel 
6D -LaSalle steady; 1,250, five days| 106 percent of the base index, |all units are still working against | dents Studebaker expected to pro-| alloy cast iron has been adopted. 
—a vrolet..steady; 28,000, five days| which compares with 94 percent in| backlogs. On the basis of present | duce 3,408 units this week against | This Nickel iron has given excel- 
95 sler....steady; 2,377, five days| September and 133 percent in Oc- | operations it seems likely that this | 3,351 in the previous week. Hudson | lent service under unusually severe 
47 De Soto....steady; 2,100, five days! tober, 1938. month may turn in a new record|was expected to turn in 2,550| operating conditions. Initial in- 


Dodge...... steady; 7,600, five days 


34 Service equipment shipments to for the industry for the period | against 2,700 a week earlier. Pack- stallation was tested by driving to 
ap jford....... steady; 22,000, five days| wholesalers in October aes to | when all noses are counted. The| ard scheduled 3,100 units and in| California and back. After 6,000 
i PD avikcan'y ccanebeaednes closed | 101 percent of the base, which com- | Previous high for December was in| the previous week got 3,174. Nash miles of road testing, the Nickel 
67 Slower; 2,550, five days| pares with 106 percent in Septem- | 1936 when the total reached 518,-| called for 1,536 units this week and cast iron brake discs were ex- 













































































































































































































































































31 htepmobiic Seneca closed | ber and 98 percent in October, 1938. | 958 units. This December probably | got 1,571 the week before. Willys- amined and found 
44 — pwea ae eet on = ytd RNR will run close to that mark since | Overland planned 1,000 units this free from warp- 
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THE SAGA OF THE, FIRST 
, 100 YEARS ON RUBBER 


By Chris ba 


u 









Chapter L—High-Wheeled Auto Buggy 


Most of us have forgotten the reversion to type that 
occurred around 1909. It was 17 years earlier that 
Charles E. Duryea created the present automobile in- 
dustry when he invented and built his so-called horse- 


less carriage. He had quite a few imitators with 
this type of internal-combustion engined vehicle and 
it was not until eight or more years later that others, 
like Ransom E. Olds, J. W. Packard, Henry M. Leland 
and Henry Ford came along with improved designs that 
made automobiles out of what had been horseless car- 
riages. 

The industry grew like a mushroom along these more 
modern lines, but in 1908 and 1909 there came along an 
era—something like the cyclecar fad about which I al- 
ready have written—which produced what was called 
the high-wheel auto buggy. This, however, did not win 
over any of those who followed the teachings of Olds, 
Ford, Packard and Leland, but it did produce some 20 
or 25 manufacturers who thought they had something 
the farmers would be eager to buy. Because they had 
hard rubber or steel tires the auto buggies were immune 
from punctures and blowouts and because of the 42- 
inch wheels used, ruts had little menace for the drivers 
of these odd vehicles. 

In my formative days in Chicago I ran into this new- 
old development. For a time I thought mebbe the auto 
buggy might get somewhere, when I stopped to consider 
the roads of that day. But highway development was 
just striking its stride then and with better woes 
the demand for what now I look on as freaks dropped 
off and soon the high-wheelers petered out and became 
only a memory. 

I scratch my head now and remember the names of 
some of the makes—I.H.C., made by International Har- 
vester of Chicago; Holsman of Chicago, Schacht of 
Cincinnati, Duer of Chicago, Reliable Dayton of Rock- 
ford, Ill., Sears of Chicago, Staver of Chicago and lastly 
the Bendix. But more about Bendix later on. 


International the Pioneer 

The big arguments for the auto buggy were that its 
high wheels enabled it to traverse the deeply-rutted and 
muddy country roads; that its large wheels provided 
such an improvement in riding ease over the small 
wheels that pneumatic tires were unnecessary; that the 
exceedingly narrow steel or solid rubber tires used made 
its drag Gr less in going through mud or snow than the 
wide pneumatic tires of the low-wheeled car; that its 
general construction of body and chassis were so nearly 
the same as horse-drawn vehicles that local wheel- 
wrights and wagon shops could make repairs. 

Mechanically speaking, the average auto buggy had 
two speeds, using either a planetary transmission or a 
jaw clutch with silent chains. Final drive was by chain, 
belts or cables. Usually steering was by a transverse 
tiller resembling those used on electric carriages. En- 
gines were usually of the two-cylinder opposed type, 
some air-cooled and some water-cooled. As a rule one of 
these rigs was capable of speeds up to 30 miles an hour 
and could climb fairly steep grades. Four full elliptic 


springs were usually used for their suspension and their 





TIONAL HARVESTER pioneered in the high-wheeled 
an Gand which came along in the first decade of the present 
century, a rig that was supposed to appeal to the rural districts be- 
cause of the poor roads of that era and its economy of operation. 
The auto buggy shown above was developed in 1906 and this led In- 
ternational Harvester eventually into the manufacture of motor 
trucks and made the corporation one of the present-day leaders in 


the commercial car field. 
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ay leather mud guards were something to be envied 
y the motorists of today. 

To the auto buggy belongs the credit for the position 
International Harvester today occupies in the motor 
truck business. Even when the switch from the horse- 
less carriage to the automobile was taking place, In- 
ternational Harvester, through the foresight of E. A. 
Johnston, recently retired vice-president in charge of 
engineering and patents, who had previously started 
work on a high-wheeled, gasoline-propelled motor ve- 
hicle. Johnston at that time was a designing engineer 
with the McCormick Harvesting Machine Co., later to 
become a part of International Harvester. He foresaw 
the advantages of gasoline power, not only in city 
traffic but in rural communities where transportation 
was slow and tedious. 


The first model, based on these theories, was built in 
1899 and operated on the streets of Chicago for two 
years. An improved model was built in 1903 and in 1905 
further improvements were made. In 1906, a quantity 
production schedule was authorized and thousands were 
produced by the company in the next several years. 





memoirs. 


over the estimated 500,000 clerical 
employes in the trucking industry 
last week was vested in the Inter- 
state Commerce Commission by 
virtue of a decision by a three- 
judge statutory court which up- 
held the legality of the motor 
carrier act of 1933. This court is 
the kind which is formed when- 


Chemists Honor 
F. A. Howard for 


Fuel Research 


NEW YORK.—The award for 
chemical engineering achievement, 
sponsored by Chemical & Metal- 
lurgical Engineering, was _ pre- 
sented last night at a dinner at the 
University Club here, to the Stand- 
ard Oil Development Co. for its 
distinguished work in developing 
uew aviation fuels and other syn- 
thetic chemical products from 
petroleum. Frank A. Howard, 
president of Standard Oil Develop- 
ment Co., accepted the plaque 
symbolic of the outstanding chemi- 
cal engineering achievement of 
1939, on behalf of the technicians 
and chemists of his laboratories. 
Dr. Webster N. Jones, president of 
the American Institute of Chemical 
Engineers, made the presentation. 


“Petroleum chemists are con- 
stantly building new and improved 
automobile fuels,’ Howard said. 
“The power and speed of today’s 
automobile engines is possible only 
because they use the more power- 
ful motor fuels which the labora- 
tories of the petroleum industry 
have pioneered in recent years. 

“Today's automobile has an aver- 
age compression ratio 28 percent 
greater than the car of six years 
ago. Its average engine speed has 
been increased by 21 percent and 
its average power by 36 percent 
within this period. Without the 
present-day high-octane motor 
fuels these improvements in en- 
gine performance would not have 
been possible.” 

The end of this road is not in 
sight but its direction is plain. It 
leads toward smaller engines of 
ever higher compression ratio, the 
reduced size and higher compres- 
sion giving much greater economy 
while the power is not only main- 
tained but increased by _ super- 
charging. As in the case of the air- 
plane engine, a super-fuel is the 
only foundation on which this de- 
velopment can proceed. The air- 
plane super-fuels do not provide 
a full answer to the problem for 
automobile fuels but they light the 
way. It will be accomplished.” 


ICC Granted Sole Control 
Over Truck Industry’s Clerks 


WASHINGTON.—Sole control|ever a federal law’s legality is 


Undoubtedly it was International that was respon- 
sible for the creation of the auto buggy era. But there 
came a rapid increase in mileage of hard-surfaced roads 
and remarkable improvements were being made in the 
low-wheeled types of automotive vehicles, so the need 
of a low-wheeled International to take the place of the 
auto buggy was recognized. So, in 1915, the first four- 
cylinder unit with the word “International’’ on the hood 
was produced. It was that job that led International 
into the motor truck field. Look where it is today! 


Epiror’s Note: This is the fiftieth instalment of Chris Sinsabaugh’s 
More about the auto buggy next week. 


questioned by injunction suit. 


Following passage of the Fair 
Labor Standards Act of 1938, the 
Interstate Commerce Commission 
concluded it had no jurisdiction 
over the clerical employes and that 
its power was limited to the pro- 
motion of safe operation. In June 
of this year the American Truck- 
ing Assns. filed a petition in Fed- 
eral District court in Washington 
demanding that the Interstate 
Commerce Commission be com- 
pelled to establish regulations for 
all employes in the trucking in- 
dustry. 


This action was fought by the 
ICC and then the Wage-Hour Ad- 
ministrator entered the case, con- 
tending that that administration 
had jurisdiction over the clerical 
employes. If that had held, a 40- 
hour week would have been the 
limit. Under ICC jurisdiction, how- 
ever, they can work up to 48 hours 
a week, the same as airline and 
rail employes. 


Under the court’s ruling, the ICC 
has jurisdiction both over the 500,- 
000 drivers and the 500,000 office 
workers in the industry. 

The special statutory court was 
composed of Chief Justice D. 
Lawrence Groner of the United 
States Court of Appeals and As- 
sociate Justices Jennings Bailey 
and F.. Dickinson Letts of the Fed- 
eral District Court. 


Glidden Buick Co. 


Sets New Sales Mark 


NEW YORK.—Establishing a 
record mark in the company’s 
30 years of retailing, Glidden 
Buick Corp. delivered 514 new 
1940 Buicks during November, 
according to announcement by 
F. L. Yarrington, general man- 
ager. Orders for November 
totaled 445 and for September 
through November reached a 
record of 1,560, Yarrington 
stated. Total sales for the three 
months far exceeded that for 
any three months, consecutive 
or otherwise, in the company’s 
history, he added. 

A record delivery of 475 new 
1940 Buicks also was made by 
Kings County Buick, Inc., dur- 
ing November, to bring the Sep- 
tember through November total 
of that firm up to 1,301, setting 
@ new mark for the company. 


° 
Highway Program 

HARRISBURG, Pa. (UTPS).—A $20,- 
000 highway construction program to 
aid counties with heavy relief rolls has 
been announced by ov. Arthur H. 
James, who said that ‘‘every dollar 
that will be spent is one that will be 
put in a sound legitimate project.” 














CINCINNATI. — More than 
dealers and salesmen attending th 
annual dinner meeting of the 
Cincinnati Automobile Dealergater ™ 
Assn. last Monday, elected as presisily Of | 
dent for 1940 J. W. Tarbill, headwnth w 
of the Citizens Motor Car Co., wha Studebi 
is one of the oldest Packard diss 
tributors in the United States. / 

Other officers elected were/omPp 2: 
Homer Toms, Homer Toms Motopgtomobi 
Car Co., Pontiac dealer, vice-presi 
dent; D. A. Bennett, the Bennet 
Cadillac-LaSalle Co., distributors 
treasurer; John R. Warrington;t 
secretary-manager. A 

The new board of directors andte 
car groups represented are: Tar4 “We're 
bill representing Packard dealers: 
L. T. Patterson, head of the L. T.inge 
Patterson Co., Chrysler-Plymouth:) 
William F. Heinz, head of Heing 
Motors, Inc., De Soto-Plymouth Je 
Walter E. Schott, head of Schottime is 
Sales and Service, Willys; D. Algean. V 
Bennett, Cadillac-LaSalle; John Fiyith 10, 
Dell, head of Johnny Dell Motors, sturally 
Lincoln - Zephyr- Mercury; Andre 
Schain, head of Andy Schain, Inc.) 
Studebaker; J. C. Ware, of Cov-hree 
ington Buick Co., Buick; Rus B: 
King, head of King Chevrolet Co. “CHRI 













Chevrolet; Joseph A. Busam, hea back 
of Busam Motor Sales, Fordjinyed t 
Homer Toms, Pontiac; John A fact 


Herbert, head of Herbert Motors “harges 
Dodge-Plymouth; Keigh Kleespies At is, in 
head of Keith S. Kleespies, Inc.) city 
Oldsmobile; J. A. Sander, of San ressic 
der-Bender Motors, Nash; L. E anguag 
Wullenweber, head of Wullenweber ya. fas} 
Motors, Hudson. Sander and Her- d is 
bert were elected to represen use 
southwestern Ohio on the board of} «qnqus 
— of the Ohio ae 
ssn. 

A silver plaque was presented to. ——{ 
Charles F. Schiear, pioneer motor ity dur 
car distributor, who retired from/yrcent. 
the Cincinnati dealer board after 


31 years of service, mostly nlp ome 
treasurer. 


a. 88.” 
CATA Gives Novel | -xow 
Plan to Retard isu 


w 
— 
)ory, fo 
Over-Allowances »*« ° 
CHICAGO.W—Dealers would be yea 
less inclined to over-allowance on }% day: 
used cars if they viewed their new fact, we 
automobiles as a “medium of ex- men tc 
change” rather than as vehicles to ghich i 
sell. 100 mer 
This slant is urged by the Chi- gy knx 
cago Automobile Trade Assn. which > Stu 
throughout the year has waged a ings \ 
campaign against over-allowances | 
from a number of approaches. . FOR | 
According to a bulletin issued by /prys, y 
the association, “there can be no jom-ton 
profit in a new car sale until the (what’s 
last used car in the deal is washed | jet jt be 
out. John & 
“We would like to suggest that has ste 
you carefully consider that new (jp anti 
cars are a medium of exchange ‘1949 py 
with which used cars are purchased 
and that it is in the careful pur- 
chasing of used cars and their ade- 
quate reconditioning and quick 
sale that profit lies. : 
“Perhaps if dealers will give ” 
more thought to the idea that new | 
cars are a medium of exchange, 
just like money, there will be less | 
unreasonable trading.” 








State Barriers Panned 


By Publicity Directors 
NEW YORK.—Co-operation of 
agricultural and business interests 
with the federal and state govern- 
ments in a drive to eliminate the 
growing evil of interstate trade 
barriers was urged by Gov. Lloyd © 
C. Stark, of Missouri, in accepting © 
the third annual award of the Na- 
tional Assn. of Accredited Publicity 
Directors for the most outstanding 
achievement in publicity in the 
United States during the last year. 
The award was presented to the 
Missouri governor at the associa- 
tion’s annual dinner, held here Dec. | 
11 at the Lotus Club, for his cam- |’ 
paign against state trade barriers 
as president of the Council of State 
Governments and chairman of the 
Governors’ Conference. 
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Perfect Circle Sales ; 
HAGERSTOWN, Ind.—<According to 
Don H. Teetor, manager of replace- 
ment sales of the Perfect Circle Co. | 
here, more Perfect Circle piston rings 
were sold for replacement the first 10 
months this it than in any other 
similar period in the history of the 
company. Sales durin this period 
were 50 percent above those of a year 
ago. 





A 19 
produc 





the : 
lergater mark since the whopper 
resi By of 1929. Retail deliveries “inst 
head nth were 10,249, 
wha Studebaker’s current quarter will 
disse the most successful final quar- 
in point of unit sales since the 
verefompany began manufacturing 
fotonutomobiles 40 years ago, 


says 
resi feller. ? 
nnett 


tors, TURNING AWAY from the tele- 

gton,ision apparatus, I grabbed a long 
nce phone and listened to 

andieller, who talked thusly: 

Tar. “We're making 624 units a day— 

lers jhat includes trucks and our Los 

| Angeles production—and expect to 


ae 








uth; ce 13,500 cars and trucks this 
leingzgonth, which will be an all-time 
uth ecember high for Studebaker. All- 
‘hottiime is what I said and what I 
. Ajdnean. We went into the month 
n Fiyith 10,000 unfilled orders and, 
tors/aturally, we will have many un- 
irewilled orders when the year ends. 
Inc, dealers are waiting about 


Cov~hree weeks for Champions.” 
3 BE * * & 


-¢ “CHRIS, the city of South Bend 
back in prosperity again,” con- 
ued the vice-president, ignoring 
Alhe fact that the conductor's toll 
Orsi harges were accumulating rapidly. 
pies; qt is, incidentally, the first Ameri- 
Inc... city to really beat the so-called 
>aNSepression, which, in anybody's 
“anguage, is nothing more than an 
eber'yg-fashioned depression. South 
1er-jend is up and out of the sléugh 
sen use of Studebaker. 
d of “Industrial employment in our 
tiveair city during November was 12.3 
yercent over and above November 
1 tolg 1938. Also the pay rolls of this 
otor!ity during November were up 43.9 
rOoM'ercent over November of 1938. 
fter'gmployment bureaus report that 
45 slacements are 75 percent ahead of 
-1938.’’ 
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| | Now THIS is December and, 
ass you well know, automobile 
jlants usually are down for inven- 
‘ory, for lack of orders and for 
PSieck of business in December. 
Guch is not so with Studebaker 
be his year. Our plants are working 
on'#% days a week. As a matter of 
1eW ‘fact, we have just added 1,200 new 
ex- men to our regular full force, 
} to which is now running well over 7,- 
_ 900 men. These are our craftsmen, 
‘hi- yu know—men born and bred in 





ich © Studebaker tradition of doing 
la gs well.” 
ces * * 


- FOR THE information of the Paul 
by Prys, who look to the industry’s 
NO ‘m-tom beaters to pipe-line them 
the lwhat’s going on at the car plants, 
ed | et it be known that the MacManus, 

John & Adams agency of Detroit 
nat has stepped up its publicity staff 
€W ‘in anticipation of bigger things in 


= 1940 by the addition of Frank Skin- 
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i envel of 
ng eschene ‘buying 
a- | today at the 
ty | single assembly unit in the world. I ¥ 
ng fe rysler Corp. workers are employe 
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roughout the country. 


‘' | | A 1910 CHRYSLEE nearing 
Production is resumed in the D 
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(Continued from Page 1) 


ner, formerly of the Detroit Times. 

Frank goes on the Pontiac staff 

with Ray Sackett, who as head of 

the publicity staff has to keep a 

weather eye on the publicity activi- 

ties of all the agency’s accounts. 
* * * 


ANNOUNCEMENT of Sackett’s 
promotion ties in with the news 
story last week that the $20,000,000 
German steamship Bremen, after 
thrilling adventures enroute back 
from New York, had eluded the 
British bull dogs of the seas and 
reached its home port. We Paul 
Prys well know the Bremen, for 
four years ago—long before there 
was any war thoughts—Bud Ber- 
end, Pontiac advertising manager, 
conceived the brilliant idea of hold- 
ing his press party on the Bremen 
during the New York show. It was 
Sackett and Hal Ressler who 
carried out the details. And what 
a party that was! The Bremen 
was in port at the time and we of 
the press spent the afternoon and 
part of the evening aboard of her. 
We lolled around in the luxurious 
cocktail bar and wishfully hoped 
we’d be shanghaied and forced to 
go to Europe in her. We were 
millionaires for a night. 


After that Mayor LaGuardia of 
New York shut down on _ such 
parties on board steamers in his 
effort to silence the squawks of 
New York hotels and restaurants 
which wanted such money spent 
with them rather than with foreign 
steamship companies. 


Highway Freight 


Revenues Rise 


WASHINGTON.—The Interstate 
Commerce Commission finds, upon 
examination of reports submitted, 
that total operating revenues of 
Class 1 motor carriers of property 
for the six months ended June 30 
amounted to $130,107,724, an in- 
crease of 29.9 percent over the 
operating revenues for the same 
period a year ago. Total operating 
expenses of these carriers also in- 
creased considerably, going from 
$98,396,810 in the first six months 
of last year to $122,448,467, a gain 
of 24.4 percent. 


Tons of revenue freight carried 
by the Class 1 motor carriers ag- 
gregated 19,184,458 in the first six 
months of 1939, which compares 
with 15,668,031 tons in the first half 
of 1938. The increase is 22.4 percent. 

Substantial increases also are re- 
ported in operating revenues and 
freight handlings of Class 1 rail- 
roads. 


Fourth Dimension, a regular feature 
by Pete Wemhoff, offers news of auto- 
motive advertising. 








WITH ALL MAJOR automobile factories in production on 1910 models, full 
400,000 automobile workers are an important stimulus to 
in Detroit and other production centers. 
final inspection line of the Plymouth factory in Detroit—biggest 

In this plant alone, 11, 


Here’s how it looks 


of the 56,000 busy 
in production of 1940 Plymouth cars— 


hich means full Christmas stockings to additional thousands of workers in 
parts and supply plants, on farms, in mines and other raw materials industries 
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Virginia Building 
Highway Sidewalks 
RICHMOND, Va. — (UTPS)— 
Appreximately 15 miles of high- 
way sidewalks in 13 counties of 
Virginia will be laid by next 
June under Virginia’s new high- 
way sidewalk-building program, 
one of the most recent efforts to 
stop pedestrian deaths on the 
highways, J. J. Forrer, mainte- 
nance engineer of the Virginia 
highway department, announced. 
Located, with one exception, 
along primary routes, 20,933 lin- 
eal feet, or more than a fourth 
of the total, had been completed 
up to Nov. 1 while the remain- 
ing 55,304 lineal feet already 
provided for will be ready in the 
near future. 


Over 17,000 Miles 
Roads Improved 


During °39 Fiscal 


WASHINGTON.—More than 17,- 
000 miles of highway were im- 
proved during the past fiscal year 
in the program administered by 
the Bureau of Public Roads of the 
U. S. Department of Agriculture, 
according to the annual report of 
that bureau which is now the Pub- 
lic Roads Administration of the 
Federal Works Agency. Accom- 
plishments of the year included the 
elimination of 382 railroad-highway 
grade crossings, reconstruction of 
86 obsolete grade-crossing struc- 
tures and protection of 438 cross- 
ings with signals and other de- 
vices. 


Outstanding features of the pro- 
gram were the large amount of 
work done in widening, straighten- 
ing and otherwise modernizing im- 
portant main highways, the excel- 
lent progress made in eliminating 
hazards at railroad grade cross- 
ings, and the completion of nearly 
3,000 miles of secondary roads. 


The major part of the work was 
done in co-operation with state 
highway departments, 13,482 miles 
being completed in this co-opera- 
tive program. This work included 
9,786 miles on rural portions of the 
federal-aid system, 2,971 miles on 
the secondary or farm-to-market 
systems, and 725 miles in munici- 
palities. 

Classified according to types of 
construction the co-operative work 
consisted of 1,392 miles of graded 
and drained road; 6,092 miles of 
treated and untreated sand-clay, 
gravel and macadam; 2,568 miles 
of low-cost bituminous mix, 138 
miles of bituminous macadam; 646 
miles of bituminous concrete, 2,517 
miles of portland cement concrete; 
and 129 miles of bridges, grade sep- 
arations and miscellaneous types. 


Plan Suit to Prevent 


Gas Tax Diversions 


MADISON, Wis.—Herman Fried- 
rich, Oshkosh contractor, through 
his counsel, has demanded of Atty. 
Gen. John E. Martin that he take 
legal steps to stop Gov. Julius P. 
Heil and his administration from 
diverting highway funds. 


Highway funds have been di- 
verted since 1933, but this is the 
first time court action has been 
sought to stop such diversion. The 
state highway commission has re- 
quested an opinion of Atty. Gen. 
Martin as to whether it has author- 
ity to pay the highway aids in four 
a as suggested by Gov. 

eil. 


Bonus at Mansfield 


,, MANSFIELD, O. — The Mansfield 
Tire and Rubber Co., has announced 
that $55,000 in Christmas bonus checks 
will be distributed to its 1,725 salaried 
factory workers on Dec. 15. This is 
$5,000 more than last year’s bonus. 
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Chevrolet Promotes 17 Men 
In Wholesale Organization 


DETROIT.—Effective Dec. 16, 
promotions involving 17 members 
of Chevrolet’s wholesale organiza- 
tion are announced by W. E. 
Holler, general sales manager. 
Their promotions will effect 
changes in Central Office, several 
of the 45 zones in the country, and 
three regions. New regional offi- 
cials named are C. L. Milliken and 
R. O. Wissinger. 

Milliken, formerly assistant re- 
gional manager on new cars in the 
eastern region, has been named to 
a similar post in the Pacific Coast 
region. He joined Chevrolet in 1926 
as a representative in the Pitts- 
burgh zone. Wissinger joined the 
company in 1932 as a factory rep- 
resentative at Pittsburgh. 

Zone appointments include the 
naming of eight new zone man- 
agers and one new city manager. 
C. A. Clark, former St. Louis zone 
manager, takes a similar post in 
New York, while E. P. Feely, who 
has been manager of the territory 
development department in central 
office, becomes Philadelphia zone 
manager. D. C. Corbin, formerly at 
Philadelphia, becomes zone man- 
ager at Cleveland. E. J. McClees 
becomes the new zone manager at 
Charleston, W. Va., after serving 
as Des Moines zone manager. G. 
P. Barry advances from city man- 
ager at Chicago to Des Moines 
zone manager, succeeding McClees. 

Barry’s successor at Chicago is 
Paul Wixom, who has been re- 
gional car distributor for the Great 
Lakes Region. New St. Louis zone 
manager is G. H. Good who has 
served as Wichita zone manager. 
His successor at Wichita is C. C. 
Sehelp, former Omaha zone man- 
ager. F. D. McKitrick takes over at 
Omaha, leaving his post as Charles- 
ton zone manager. 

Changes in the central office 
staff include the appointment of E. 
W. Berger, formerly Cleveland zone 
manager, to be assistant advertis- 
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ing manager; C. H. Beck to be city 
manager co-ordinator for the east- 
ern half of the United States, a 
promotion from his former post in 
public relations work in New York; 
B. A. Koether to occupy a similar 
post for the western half, after 
having been in charge of auto show 
activities and Chevrolet’s honorary 
organizations; and A. M. Letts, 
formerly regional territory develop- 
ment manager in the Atlantic Coast 
region, to become manager of sales 
research and territory development. 

S. R. Gerber, who has been in 
central office as office manager, 
becomes regional territory develop- 
ment manager in the Atlantic 
Coast region. S. B. Magill, who has 
been district manager at Baltimore, 
takes over the post of public rela- 
tions at New York. 


Milwaukee Dealer Sets 


Shorter Working Week 
MILWAUKEE. — Edwards Motor 
Co. (Dodge-Plymouth) has an- 
nounced a shorter working week 
for its employes. Under the new 
schedule, new and used car depart- 
ment display rooms and offices are 
= Monday and Friday evenings 
only. 


On these nights the firm remains 
open until 10 p. m., and because 
other working nights have been 
eliminated, it is possible to have 
available a complete force of exec- 
utives, salesmen, appraisers, credit 
manager and telephone operator 
for the convenience of patrons. The 
firm is closed all day Sunday and 
closes at 6 p. m. on other week 
days. 


Fords Win Argentine Run 


DEARBORN, Mich.—Ford cars scored 
a victory in the 1939 running of the 
Argentine Grand Road Race by taking 
the first four places and setting a new 
speed mark for the strenuous classic. 
— a Ford cars finished in the 
rs . 
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Philadelphia Car Dealers 


Discuss New Car Advertising 


QUESTION: 


“If only ONE newspaper were used for new car advertising in 
Philadelphia, which one would you recommend?” 


ANSWER: 


Recommendations for The Evening Bulletin 
Total for all other newspapers 


Note: The 158 mentions of other newspapers are distributed 
among 2 morning newspapers, 2 Sunday newspapers, 1 evening 
newspaper, 1 tabloid newspaper. 


Survey made by a national research organization by personal interview with 440 owners, 
officers, salesmanagers and salesmen of 225 dealerships including Buick, Cadillac-La“alle-Olds- 
mobile, Chevrolet, Chrysler-Plymouth-Dodge-DeSoto, Ford-Lincoln-Mercury, Graham-Nash- 
Willys, Hudson, Paekard, Pontiac, Studebaker. 


Write for free booklet describing this survey 





“If only one newspaper were used for new car advertising in Philadelphia,” 
HERE'S WHAT STUDEBAKER DEALERS SAY: (Out of twenty dealer opinions, fourteen 
recommend The Evening Bulletin.) “We get the best results from Bulletin ads.” 
@ “We get more inquiries from ads placed in The Bulletin.” @ “The Bulletin, because 
it is a high class paper and people with money read it.” @ “On the basis of past results, 
The Bulletin is the paper to use.” @ “The Bulletin—because lots of people have read it 
for years, like it, and rely on what it says.” @ “The Bulletin—because it is an evening 
paper and people like to read when they have time.” @ “The Bulletin has the kind of 
circulation that makes advertising pay.” @ “People have more time to read at night. 
Past advertising experience has shown that The Bulletin produces most calls.” @ “The 


Bulletin is more generally read in this territory by auto buyers.” @ “The Bulletin has 


the largest circulation. Cleanest cut advertising and news standards.” 


The Evening Bulletin has led all Philadelphia extra advertising value and economy of The 
daily newspapers in circulation for thirty-four Evening Bulletin’s circulation leadership, built 
consecutive years—without the use of subscriber solely on merit. Learn how, with The Bulletin 
contests or premiums or prizes to subscribers. you can reach the majority of homes* in the 
People buy The Bulletin to read, and read it to great responsive Philadelphia territory at one of 
buy! Consult your advertising agency about the the lowest costs per reader in America. 


*95.3% of ‘The Evening Bulletin’s circulation 1s within Philadelphia and its retail trading area (A B C). 


Su: Philadelphia City of Peme 


nearhy everybody “he Evening lhildelin | 


Copyright 1939, Bulletin Co., Philadelphia 
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